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TO AGENTS--- 


We have many excel- 
lent openings for prop- 
erly qualified agents. 
We operate in 26 States, 
and the District of 
Columbia and Porto 
Rico. 


If interested, write 


W. T. O’Donohue 
Vice-Pres. & Agency. Mgr. 


Jefferson Standard 

Life Insurance Company 

Home Office Building Greensboro, N. C. 
OVER 340 MILLIONS IN FORCE 


COME TO 


SOUTHERN CALIFORNIA 


The land of prosperity and health. Unrivalled as 
an agricultural, industrial, home community, where 
industry is alive and living is a pleasure. 


Real Money for live wires with 


MOUNTAIN STATES 


LIFE INSURANCE COMPANY 
Hollywood, California 
William L. Vernon, President 


R. N. Stevenson 
V. P. & Agency Mgr. 
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Gifts of Value 


THE Commonwealth Courier suggests the 
best gift to one’s self and family is a Sterling 
Accident and Health Policy. 

A-Bond guaranteeing income for life is a 
lasting gift, appreciated all year round. 
AGENTS selling Commonwealth’s Sterling 
Income Insurance, express the true Christ- 
mas spirit good-will toward men. 


Commonwealth Casualty Co. 
(OLDEST PHILADELPHIA CASUALTY COMPANY) 
Philadelphia 
W. FREELAND KENDRICK. ~ & WwW. COOK 
Prestdent Viee-Pres. @& Gen'l Mgrs 








SOMETHING NEW 


Beneficial and Profitable 


ONE DOLLAR A MONTH POLICY 


A Big Seller and a money 
maker for live agents. 


All Standard Policies are written, with or without 
Total and Permanent Disability, Premium Waiver 
and Double Indemnity. 


THE COMPANY’S PREFERRED ORDINARY LIFE 
AND MONTHLY INCOME POLICIES ARE 


BIG SELLERS 


Good Openings for General Agencies in Ohio, In- 

diana, California, Illinois, Iowa, Kansas, Michigan, 

Minnesota, Missouri, Oklahoma and Texas. 
“Serve and Succeed With the Springfield” 


SPRINGFIELD LIFE INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 
A. L. Hereford, President C. Hubert Anderson, Supt. of Agencies 
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of COLORADO 
eANNOUNCING 





Just two years ago, I left the auto- 
mobile industry with which I had 
been identified for eighteen years. 
As you know, that business depends 
on /:ve prospects. Automobile sales- 
men have the same problems in refer- 
ence to prospects as the average life 
insurance underwriter. 

With the Reliance this is no prob- 
lem. The answer is 
Lead Service. Never 
in my years of selling 
have I seen such a 
wonderful means of 
getting in to see any- 
one, particularly a 
hard man to talk to. 

With Lead Service 
I started on the men 
I knew best; those 
whom I knew were 
physically able to 
pass the examina- 
tion, and who finan- 
cially were able to 
purchase a good sized policy. The 
Advertising Department was re- 
quested to release Lead. Service 
letters to these men. Just as soon 
as I thought they had had time to 
read the letter, I made my call. 

The prospect nearly always re- 
ceives me with a hearty welcome and 
tells me he has received our Vice 
President’s letter introducing me, 


Why Its Profitable to , 


The principle upon which the Lead Service Plan is 
founded has been demonstrated to be thoroughly sound 
in theory and practice. This principle involving adver- 
tising, coordinated with salesmanship has proven to be 
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and then says he has never received 
a finer illustrated introduction letter 
from any insurance organization. 

The Lead Service system provides 
the opportunity of selecting the best 
risks in the community. Practically 
every man I have sold was not in the 
market until the Lead Service letter 
created the need in his mind. 

Allow me to give 
you an X-ray picture 
of what Lead Service 
has done for me. On 
October 9, 1927 I 
started with the Re- 
liance Lire, having 
had no previous ex- 
perience in life un- 
derwriting. Since 
that time J hee used 
nothing but Lead Ser- 
vice introductions. 

During the seven 
months, from Janu- 
ary 1toJuly 21,1928, 
I have written as a result or these in- 
troductions, 67 Perfect Protection 
Policies tor $22 1,705 Life, $191,000 
Accident and considerable Weekly 
Health Indemnity. 

No one could be more thoroughly 
sold than I on the value of this pre- 
approach advertising to the salesman 
who operates it correctly and dili- 
gently in his working plan. 



















one of the most profitable means of securing new busi- 
ness through advertising ever instituted by a life insure 
ance company. Lead Service has established itself 
permanently as a feature of Reliance sales promotion. 
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INTERESTING TAX CASE UP 


Constitutionality of Section 402(f) of 
1921 Act Challenged 


INVOLVES LIFE POLICIES 
Estate of Herbert W. Brown Pays Taxes 
on $160,000 of Life Insurance Under 
Protest 
WasuincTon, D. C., December 1.—Constitu- 
tionality of Section 402(f) of the revenue act 
of 1921, providing for the inclusion in the gross 
estate of a decedent of the amount in excess of 
$40,000 received from insurance policies taken 
out by the decedent upon his own life payable 
in terms to beneficiaries other than the dece- 
dent or his estate, will be determined by the 
United States Supreme Court in the near 
future. The court last week heard arguments 


in the case brought by the executors of the 
late Herbert W. Brown for the recovery of 
$9146 in taxes paid by the estate under protest 
on $160,000 of insurance. 

Two policies for $100,000 each were carried 
by Brown, one payable to his wife and the other 


divided between his two children. In comput- 
ing the tax upon his estate the Commissioner of 
Internal Revenue added the $160,000 of the in- 
surance policies, permitting the deduction of the 
$40,000 allowed by the law. 

The estate brought suit for recovery of the 
tax in the court of claims, which certified to the 
supreme court for determination the questions 
of whether the tax imposed by the final clause 
of section 402(f) is a direct tax on property 
and void because not apportioned, and whether 
the $9146 tax imposed bears such an unreason- 
able relation to the subject matter of the tax 
as to render it void. 

In arguments before the supreme court, coun- 
sel for the executors of the estate contended that 
the tax was void because the policies taxed were 
the exclusive property of the benefiiciaries and 
not part of the estate, and the tax imposed was 
a direct tax on property by virtue of its own- 
ership and was not an excise tax; further, it 
was contended, even if the tax could be con- 
sidered an excise tax it was so unreasonably 
determined as to render it void. 

The tax is an excise tax upon the transfer of 
an estate on the death of the owner and not a 
direct tax, it was contended by counsel for the 
Government. The policies, it was claimed, be- 
longed to the deceased during his life, and their 
proceeds after his death had a close and direct 
relation to the estate which he left, recognized 
by statute, by popular understanding and, for 
taxing purposes, by historic precedent. It is 
within the power of Congress, the court was 
told, to include the proceeds of the policies in 


(Concluded on page 6) 


CRITICISM UNFOUNDED 


Porto Rican Losses Paid Promptly by 
Companies 


ENGLISH OFFICIAL REFUTES CHARGES 


Adjusters Sent to Island at Once and Every 
Effort Made to Settle Promptly 

The losses suffered by Porto Rico because of 
the hurricane of last September have been fixed 
at $85,000,000 and it must be a long time before 
the island can be restored to pre-hurricane con- 
ditions. Whether or not the present Congress 
will do anything to help the situation is a 
question. That will probably depend to some 
extent upon the reports of conditions presented 
by United States Senator Hiram Bingham of 
Connecticut, chairman of the Senate Committee 
on Pacific Islands and Porto Rico, and by Rep- 
resentative Edgar R. Keiss of Pennsylvania, 
chairman of the House Committee on Insular 
Affairs, both of whom went to Porto Rico to 
study the situation at first hand. 

But, as is usual in these days when insurance 
plays so great a part in the industrial life of 
the world, the money paid out by the companies 
that carried hurricane insurance in that region 
is proving an immediate help to the industries 
that were so badly hit by the hurricane, and 
reports that the companies have been slow and 
unsatisfactory in making settlement of claims 
appear to be without foundation. 

The coffee crop insurance was not carried by 
stock companies and any criticism that has been 
made on the ground that coffee growers have 
been prevented from starting work renewing 
their plantations because they have been unable 
to collect insurance claims can not hold against 
the stock insurance companies. 

In relation to other claims the majority of 
the companies had men on the spot as soon as 
possible after the disaster and have done every- 
thing in their power to pay proper claims with 
the greatest promptness. 

A leading official of one of the great British 
companies which had large coverage in Porto 
Rico was in New York last week before his 
return to London. He had just come from 
Porto Rico and he stated to a representative 
of Tue Spectator that his company had already 
paid the majority of the claims resulting from 
the hurricane. Many of them were paid practi- 
cally immediately though, of course, some, espe- 
cially those in the interior where it was practi- 
cally impossible to secure the necessary informa- 
tion and proof, were more delayed. He spoke 
simply for his own company but he added that 
he believed that had also been the policy of 
practically all the stock insurance companies that 
had coverage there. 

The Red Cross, as was expected, brought aid 


(Concluded on page 15) 
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THEORY OF COMPULSION 
IS SPREADING 


New Zealand Passes Mandatory Auto 
Liability Act 
MASSACHUSETTS SITUATION A 
WARNING 


Irish Free State Also Recommends Third- 
Party Coverage 

Legislative bodies are grasping at the straw 
of compulsory automobile liability insurance 
with all the recklessness of a drowning man 
reaching for what he believes to be a life pre- 
server, but which really turns out to be a piece 
of rotten wood that will not aid him to remain 
afloat. Massachusetts, having clutched wildly, 
is now enjoying (?) its sensations. Other 
States, undaunted by its example, are prepar- 
ing to rush in where sanity fears to tread and 
the coming year may see the introduction of 
legislation along this line which certainly will 
not please the insurance companies; will only 
serve to rob the agents; and will, in the last 
analysis, cost the public the proverbial “pretty 
penny.” 

In other countries, as well as in the United 
States, there is a definite trend in the direction 
of compulsion as regards this type of third 
party liability. New Zealand has just passed 
a compulsory automobile liability insurance act 
which goes into operation on June 1 and un- 
der the terms of which the companies will prob- 
ably have a difficult time. Approved com- 
panies are to have their names published and 
the motorist, upon applying for a renewal of 
his license or upon obtaining a new license, will 
designate the company in which he desires the 
insurance placed. The premium will be col- 
lected by the registrar of vehicles and the in- 
surance will go into effect at once. No atten- 
tion will be paid to the motorist’s previous rec- 
ord or to the age and condition of the car. 
Also, unauthorized use of the car does not affect 
the insurance and it is specifically provided that 
a joy rider shall be considered an authorized 
agent of the owner for the purposes of insur- 
ance settlements. The New Zealand act ap- 
pears to insist upon coverage for the injured 
party regardless of any other’s rights. 

A compulsory automobile liability law is be- 
fore the legislature of Victoria, many Euro- 
pean districts are gravely considering the ad- 
visability of this class of legislation and the 
whole problem seems to extend wherever there 
are automobiles. 

It is noteworthy that one of the first recom- 
mendations made by an inter-departmental com- 
mittee appointed by the Irish Free State is for 
the adoption of some scheme which shall actu- 


(Concluded on page 23) 
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RECENTLY took a tiring but very inter- 

esting tour, personally conducted, through 
the new building of the New York Life Insur- 
ance Company at 51 Madison avenue, which, as 
everyone knows, is the former site of Madison 
Square Garden. Starting on the topmost floors, 
which are yet unfinished, I inspected floors on 
many levels all the way down to sub-basements, 
of which there are five. From the tower floors, 
which are lighted with huge windows, one can 
look out over all of Manhattan Island and much 
of New Jersey and Long Island. I climbed out 
on one of the terraces formed by the set-backs 
and had to brace myself against the gale blow- 
ing there, although the air in the streets below 
was comparatively quiet. 

One of the first stops I made was in. the 
company’s hospital, which is maintained en- 
tirely for employees. I was amazed at the size 
and completeness of it. It occupies more than 
half of an entire floor and is staffed by a small 
army of doctors, nurses, and dentists. I was 
told that the slightest illness of employees is 
carefully diagnosed and every possible thing is 
done to preserve the health of the staff. 

Down on the thirteenth floor are the mag- 
nificent offices of President Darwin P. Kingsley 
and other high officials of the company. The 
entrance hall is gorgeously decorated. A 
glimpse in the directors’ room gave evidence of 
its forthcoming beauty—at the time a staff of 
artists was busy working on the murals. 

Perhaps the most interesting place is the 
basements where there are located the long rows 
of files and the huge terminal for the pneumatic 
tube system, the largest in the world. This lat- 
ter is a weird place where the leather pouches 
come bouncing out on sorting tables at a great 
rate. Tubes, tubes everywhere. 

In one of these basements also are the great 
dining rooms where the staff are served with 
lunch. Bright murals decorate the walls and 
situated between the men’s and the women’s 
halls is a common recreation room fitted with 
bridge tables, pool tables shuffle boards, etc. 

I am informed that several fire alarms have 
been turned in as a result of the chimney of the 
incinerating plant being hidden in the tower. 
Evidently people still remember the Sherry- 
Netherlands fire. 

The building has acquired fame in architec- 
tural circles and several of the trade papers 
in that field have competed strongly for the 
honor of having the first technical article about 
it. I believe the American Architect was suc- 
cessful and will devote an entire issue to it soon. 


* * x 


SHOULD like to have had more time for 
I the trip. The building has so many interesting 
features most of which I could only glance at. 
If one really wished to study the building with 
any degree of thoroughness, I would think some 
three or four days should be set aside for the 
task. 





OMBINATIONS in restraint of trade are 
severely frowned on by individuals and by 
the courts and the Sherman Anti-Trust Law 
is somewhat more than a figment of the imagina- 
tion in this country. When it comes to com- 
binations in restraint of what might be called 
opportunity in business, however, the insurance 
game does not appear to be so fussy. 
ok me * 
7YOR several years there has been an agree- 
ment among several of the large surety 
companies not to take department heads or of- 
ficers from one another. It seems that agree- 
ment received a rather severe rupture early 
this year in the Eastern territory, but that it 
did exist intact for many months is only too 
well known. In effect it meant that a man 
who had served one company long and faith- 
fully, but who had advanced as far as possible 
in the particular organization, was cut off from 
entry into another large company where, per- 
haps, his chances for personal betterment would 
be greater. 
* ok x 
F course, I expect that the surety companies 
which were parcies to the agreement would 
deny that any such pact ever existed. In as 
much as there is no written series of documents, 
so I understand, which contain the text of any 
actual agreement, there is no reason why there 
should be admission that it is or was extant. 
There has been no little feeling among those 
affected as a result of the compact and, now that 
sO many new companies are entering the field, 
most of them on a substantial scale, it is to be 
expected that there will be not a few transfers 
of capable executives. 
* * x 
; how newer casualty and surety companies 
are in no position to wait for their devel- 
opment until strangers to the business can be- 
come familiar with its intricacies. They must, 
of necessity, go among the already-successful 
companies in order to secure the desired execu- 
tive personnel and, to accomplish that purpose, 
must use the inducement of higher salaries as 
a primary consideration. 
* * * 

A LTOGETHER, and provided that no hard 
4% and fast agreements in restraint of per- 
sonal opportunity are entered into by the new- 
comers, it looks to me as if the surety home- 
office game is going to be more worth-while for 
the many who have had to be content with their 
lot in the past. Naturally, there is always room 
at the top. That is a maxim that in the long 
run probably holds good, but it is poor consola- 
tion in the face of “agreements,” extended stock 
holdings, relationship combinations and similar 
obstacles. The active producer will always be 
“sitting pretty’ because he controls business. 
It now seems that the home-office man stands 
a better chance of coming more and more into 


his own. 





HE quality of tradition is sometimes 
strained. A sacred thing, the backbone of 
our morality and the shining sword of civili- 
zation, it is nevertheless frequently ridiculous. 
Tradition is at once composed of that which 
has been tried and trusted and found good and 
that which has rotted and moulded but has 
somehow managed to hang on. Few men, it 
may be said, have achieved greatness in whom 
there did not reside a profound respect for 
the hallow’d lessons of the past, yet it is also 
true that the Halls of Fame are peopled by 
great spirits who had the courage and the 
vision to fly in the face of certain precepts 
which had always been held inviolate. If there 
be such a thing as progress it is the result of 
periodic revaluations of tradition, of discarding 
principles which have become outmoded and 
fitting into the scheme of things new concepts 
bright with the light of reason if not warmed 
with the emotion we shower on things long 
loved. 
* * ok 
T is more than likely that the sinking of the 

Vestris will hasten the demise of certain 
traditions of the sea which have always been 
regarded as awesome and eternal as the sea it- 
self. Men solemnly shake their heads, for in- 
stance, and whisper “Women and children first,” 
which in actual practice consists. of tossing a 
boatload of helpless humans into an angry sea 
with the hope that they will be saved in the 
name of tradition. “Try it out on the women 
and children” is closer to the truth. 

* * * 

IKEWISE the tradition that “the captain 
L must always go down with his ship.” If we 
condemn to death before trial the one man on 
whom the responsibility of the human lives 
aboard is fixed, can we expect him to acquit 
himself with all the superhuman skill and cour- 
age that might be summoned by a man whose 
livelihood and honor were at stake? 


*k * * 


life, 


ND then there is the tradition, for the law 
4% comes down to us from the middle ages, 
which regards the vessel itself as liable for the 
loss of passengers and cargo rather than the 
shipowners. Liability, in consequence is lim- 
ited to the value of the vessel saved. In the 
case of the Vestris, it appears that unless the 
sinking was caused by the negligence of the 
owners, claims for unquestioned losses will be 
Whether marine insurance companies 
would favor such extension of liability is ques- 
tionable but it is evident that an insurable loss 
is not being provided for. 


void. 


* 
NVESTIGATIONS now pending seems to 
I indicate that possibly the avarice of the own- 
ers was responsible for the tragedy of the 
Vestris. A case of a modern Shylock demand- 


ing his pound of sterling and receiving, un- 
happily, his pound of flesh instead. 
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DANGEROUS DISTILLERIES 


OLLEGE lads of the gay and glori- 

ous years that some of us still re- 
member had among their many glees 
one that began “Down in the Distillery.” 
Even then their serious-minded pro- 
fessors of chemistry could have informed 
them that such a rendezvous might not be 
altogether the charming affair their song 
pictured. But today, if they still sing it, 
and of course, alas, they do, insurance 
men as well as experienced instructors 
might well warn them to shun the very 
locality of a distillery. 

Yes, there are still distilleries, doing 
business in the open with the full approval 
of authorities, and they still wish insur- 
ance but that wish, or its accomplishment, 
seems to bring no joy to the hearts of the 
fire underwriters. 

Prohibition has changed distilleries 
from profitable risks to just the opposite 
according to a report on alcohol distiller- 
ies sent to fire insurance companies by 
William Vlachos, of Vlachos & Company 
of Philadelphia, which does inspection 
work for the companies in the territory 
from Trenton to Wilmington. 

According to this report the Eighteenth 
Amendment has changed the nature of 
distilleries completely, for now the alcohol 
made is stored in large. steel tanks, and is 
shipped in steel tank cars, and. the 
physical hazard is serious. 

The report goes into such things as 
the flashing of ethyl alcohol and de- 


natured alcohol, alcohol vapor, the spon- 
taneous fermentation of molasses, ex- 
plosive gases and other dangerous factors 
from the fire insurance standpoint. The 
conclusion is that the manufacture of 
alcohol as at present carried on in en- 
closed buildings, involves a serious fire 
and explosion hazard. In the old days, 
the report says, the distilleries were prof- 
itable from the insurance standpoint be- 
cause they were operated by generations 
of experts whose first consideration was 
quality and not quantity. 

Those drys of the Nth degree who urge 

the government to put deadly poisons into 
all alcohol perhaps rejoice to hear that 
even government authorized distilleries 
are likely to burn or blow up, killing and 
injuring employees and others in the 
vicinity. As for the resulting financial 
loss to insurance companies they quite 
likely consider it a fit punishment for any- 
one base enough to give coverage to such 
nefarious proceedings. 
_ Yet some persons, such as physicians, 
chemists, scientists and others, still feel 
that alcohol must not be entirely effaced 
from the earth and even Congress has not 
as yet agreed to that. So its manufacture 
is continued. 

And if distilleries are still to blot the 
100 per cent prohibition-purity landscape 
of the United States it is slightly unfortu- 
nate that they shall not be made reason- 
ably safe for that part of the democracy 
that must work or reside in the polluted 


vicinity. 





A PRECEDENT WORTH CREATING 


N the interests of international amity 

it would probably be an exceedingly 
graceful gesture on the part of the Na- 
tional Convention of Insurance Commis- 
sioners if that body were to accept the 
invitation so strongly presented by the 
Association of Superintendents of Insur- 
ance of the Provinces of Canada to meet 
with it in Toronto in 1929. It is true 
that such action would create a precedent. 
However, the invitation is sincere and 
without doubt the two organizations have 
much in common. There are advantages 
to ‘be gained in a joint meeting and dis- 
cussion of practices. R. Leighton Foster, 
superintendent of insurance for Ontario 
and secretary of the Canadian organiza- 
tion, has recently addressed the members 


3 





of the American body setting forth the 
advantages of such a meeting in the 
strongest terms. As an added attraction 
he points out that the new Canadian Pa- 
cific Railway’s hotel, the Royal York, will 
be completed in ample time for the ses- 
sions. This will be the largest and finest 
hotel in the British Empire. In conclud- 
ing his invitation, Superintendent Foster 
says: 

The importance of the precedent which would 
be created by your National Convention meet- 
ing outside the United States is fully appreci- 
ated. Nevertheless new problems beget new 
remedies and moreover, Toronto is becoming the 
Mecca for numerous American conventions of 
a quasi-public character. Last year, for exam- 
ple, the National Tax Association which num- 
bers among its members State tax commis- 
sioners, treasurers and auditors, held its annual 
meeting in Toronto with profit and pleasure, ac- 
cording to all reports, to the association and its 
members. 


It is entirely reasonable to believe that 
the general cause of insurance in both 
countries would be advanced by such a 
meeting. The Canadians have given evi- 
dence of hospitality and kindly feeling 
which the American commissioners will 
find it difficult to refuse. 





HILE the fire loss in the United 

States and Canada in October, 
1928, according to the Journal of Com- 
merce, was $22,414,100, or about $5,000,- 
000 more than in September last and 
slightly in excess of the loss in October 
last year, the total for the first ten 
months of this year was $20,000,000 less 
than in the corresponding period last 
year. There were four fires in October 
last which contributed $1,000,000 or 
more each to the loss of the month, these 
accounting for nearly all of the excess 
of the total loss over that of the pre- 
ceding month. In November and De- 
cember, 1927, the losses were nearly 
$51,000,000, so that if the losses in those 
months of this year do not exceed that 
sum, the total for the current year will 
be some $20,000,000 less than that~ of 
the year 1927. 





Commercial Union Appointment 

The Commercial Union Assurance Company, 
Ltd., London, and affiliated companies announce 
the promotion of Louis Burkert as special agent 
for the States of New Hampshire and Vermont, 
with headquarters at 923 Elm street, Man- 
chester, N. H. Mr. Burkert has been with the 
organization from his boyhood. 
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APPOINTED ASSISTANT SECRETARY 
Hobart S. Weaver Joins Life Insurance 
Presidents 
Hobart S. Weaver of New York has been 
appointed to the assistant secretaryship of the 
Association of Life Insurance Presidents left 
vacant when Vincent P. Whitsitt was elected 
its attorney. He will assume his new duties on 

December 10. 

Mr. Weaver was born in Torrington, Conn., 
March, 1894, and is a son of F. E. Weaver of 
Waterbury, Conn., vice-president of the Amer- 
ican Brass Company. He was an honor grad- 
uate of Yale University in 1916, having taken 
as much law as the course would permit. He 
then continued the study of law, including in- 
surance law, at Columbia University Law 
School, this period of study being interrupted 
by approximately two years’ service in the 














Hosart S. WEAVER 


World War. As a part of his war service he 
was commissioned a lieutenant in the United 
States Army and was engaged in the work of 
placing contracts for munitions of war. He 
received his diploma from Columbia Law School 
in 1920. He was admitted to the New York 
Bar in November, 1920, and since this time he 
has been engaged in the general practice of 
law in New York city. For the last four years 
he was in the employ of the law firm of Blandy, 
Mooney & Shipman, being trial assistant to 
Edmund L. Mooney. 

Mr. Weaver is married and lives at East 
Orange, N. J. 

John Booth, Pioneer in Life Insurance 
Field, Dies 

John Booth, one of the organizers of the Met- 
ropolitan Life Insurance Company and a pioneer 
in the life insurance field in this country, died 
November 25 at his home, 2303 North 13th 
street, Philadelphia. He was 81 years old. 

Mr. Booth was born in Lancashire, England, 
and was educated in Derbyshire. He came to 
this country at the age of 21 years. He was 
active in the nation-wide propaganda to make 
Americans familiar with the benefits of life in- 


surance, at a time when the business was little 
understood. He spent most of his career with 
the Metropolitan Life Insurance Company and 
was one of the last survivors of the group 
which established the company and started it on 
its way to international recognition. He retired 
from active business twenty-five years ago and 
had lived in Philadelphia until his death. 

Mr. Booth is survived by two sons, John H. 
300th, of Camden, who is president of the 
Myers Manufacturing Company; Thomas E. 
Booth, widely known in advertising art circles; 
a daughter, Miss Anna Booth; a grandson, John 
H. Booth, Jr., who is a student at Massachu- 
setts Institute of Technology, and a grand- 
daughter, Mrs. James L. Hamill, of Hartford, 
Conn. 


Interesting Tax Case Up 
(Concluded from page 3) 
the measure of the tax and such measure bears 
a just and reasonable relation to the subject 
matter of the tax. 

The case pending before the court is of 
particular interest as it is in the nature of a 
test case. The same point has been raised in a 
number of other cases brought before the In- 
ternal Revenue Bureau for settlement. Further, 
the provision around which the suit revolves 
has been carried in all revenue laws following 
that of 1921 and is carried in the present law 
without change, and a decision of the court 
holding the 1921 provision unconstitutional 
would automatically void the same provision in 
the subsequent acts. 
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of the larger companies. 


out of every five clients who other- 
wise would be declined. 


COMPANY 
Madison Square, New York 


DARWIN P. KINGSLEY, President 


Pioneering 


Progress always requires pioneering. Someone must take the first 
steps, must lead in the exploring of new fields, must “go before and 
remove obstacles for those who follow.” 

In order to fulfil its obligation to humaniy, life insurance must seek 
new ways of service, in addition to extending the old. And so it 
must have pioneers. The New York Life has always recognized this 


Many years ago this Company undertook to pioneer in the field of 


After a long and intensive study of declined cases, it four that spe- 


cial rates could be calculated, permitting, with safety, the | ~ptance | 
of many risks which previously had been rejected. 

On July |, 1896, the Company issued its first sub-s ‘icy. < 
Since then, the writing of insurance on impaired live: vari 
of the New York Life’s regular service to the public 1. 


ually been adopted by a majority 


Today, Nylic Agents are enabled to ob- 
tain insurance for approximately three 


NEW YORK LIFE INSURANCE 
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FIDELITY MUTUAL 
CELEBRATES 


Dinner in Philadelphia Marks Semi- 
Centennial 








HELD AT MANUFACTURERS CLUB 





Record of Company Shows Strong Growth 
Under Presidents F. G. Fouse and 
Walter LeMar Talbot 

PHILADELPHIA, PENNA., December 3.—The 
Fidelity Mutual Life celebrated its goiden anni- 
versary to-day. And, from start to finish, it 
was solely a “family celebration.” 

The observance of the company’s fiftieth an- 
niversary began in the morning when 51 mem- 
bers of the company faced President Walter 
Le Mar Talbot. They had all been in the ser- 
vice of the company for 25 years or more. 
Each one was given a service pin. There was a 
52nd pin and that went to Mr. Talbot, him- 
self. And, perhaps it was only fitting to the 
day that, of the 52, he was the oldest in point 
of service with the company. His record 
showed 42 years. 

T. W. Van Housen was the oldest employee 
of the home office group and Carl Collings of 
the field force. 

At noon everyone was taken to the Manu- 
facturers Country Club for lunch and a round 
of golf, if they so desired. 

In the evening, an anniversary dinner at the 
Manufacturers Club brought the celebration to 
2 close. Honor guests at the dinner were the 
self-elected members of the “Golden-Fifty 
aes “*. agency force, it was discovered, 

1 contest of their own. They had 
limit for membership and the fifty 
themselves comprised both those 

were old and young in the company’s 


‘nd those who had been with the 
ay for more than ten years were seated 
main dining room. The others were 
a buffet dinner in the balcony. 
on M. Hunsicker, of the Philadelphia 
. opened the dinner with an invocation. 
hen everyone stood as a special anniver- 
hymn was sung. 

An orchestra played during the dinner with 

tertainment being furnished by the Adelphia 
wuartette and the Philadelphia Harmonica 
Band. 

President Talbot was the toastmaster at the 
dinner. It was remarked that he was only 
the second president in the company’s history. 
L. G. Fouse founded the company in 1878 and 
served until 1914 when Mr. Talbot succeeded 
him. ¢ 

Frank H. Sykes, vice-president and manager 
of agencies, presented gold charms and cer- 
tificates to members of the golden-fifty club. 


Philip H. Gadsden, president of the. Phila- 
delphia Chamber of Commerce and a director 
of the Fidelity Mutual Life, gave a brief talk 
in which he said that “life insurance as a social 
institution ranked next to medicine and the 
clergy.” 

Other speakers were: Carroll H. Jones, 
manager for South Carolina, and Edmund 
Vance Cooke, author. 





Fipetity Mutuav’s REcorD 

This company was organized in Philadelphia 
on December 2, 1878, and began business on 
January 1, 1879, under the name of Fidelity 
Mutual Aid Association. In 1899 it was reor- 
ganized on the legal reserve basis and the pres- 
ent title was at the same time adopted. Its or- 
ganizer and first president was L. G. Fouse, one 
of the most prominent men of his time in the 
life insurance business. He was capable, ener- 
getic and personally magnetic. Under his 
dynamic direction the company very quickly 
established itself as a vehicle for providing 
sound and permanent life insurance, and 
through its half century of operation has well 
maintained the reputation it established in its 
early years for conservativeness, progressive- 
ness and soundness in development. It has 
always accorded to its policyholders or mem- 
bers an up-to-date protection at a low net cost 
and has liberally interpreted its policy contracts, 
with the ultimate service to its policyholders as 
its prime reason for existence. The affairs of 
the company have always been administered by 
a most capable and experienced management. 
Mr. Fouse and his successor, Walter LeMar 
Talbot and his associate executives, are continu- 
ing to secure excellent results from the high 
standard of principles and practices on which 
the company was originally organized and 
through which they were enabled to maintain 
the Fidelity Mutual among the leaders of the 
life insurance business. Its progressiveness has 
been oft times demonstrated and its originality 
in incorporating disability and double indem- 
nity provisions in modern life insurance con- 
tracts has been attested to in the universality 
with which they have been adopted by practi- 
cally every life insurance company in the busi- 
ness. The Fidelity Mutual can also probably 
lay claim to the honor of being the first to pro- 
vide the income for life plan of protection for 
dependents and the life income retirement pol- 
icy. The company has unquestionable financial 
strength and has built up a large surplus, while 
at the same time maintaining a dividend rate 
to policyholders which has made the cost of 
their insurance low. Operating and acquisi- 
tion expenses have been low under an efficient 
management. The agency organization has been 
well developed and wisely organized to the end 
that they are a recognized credit to the life un- 
derwriting profession. An indication of its con- 
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ENDORSES AMENDMENTS 





Edward D. Duffield Praises Proposed 
Changes in Section 97 





WRITES JAMES A. BEHA 





Finds Latest Draft More in Accordance 
With Present-Day Requirements Than 
Existing Statute 


In a voluntary and unsolicited letter to James 
A. Beha, Superintendent of Insurance of New 
York, Edward D. Duffield, president of the 
Prudential Insurance Company of America, 
definitely puts himself on record as favoring 
the enactment of the proposed amendments to 
Section 97 of the New York Insurance Law. 
As this is the first public record of the atti- 
tude of any life insurance president its pub- 
lication has created wide interest. 


Mr. Duffield’s letter follows: 


We have watched with much interest the ef- 
forts being made by the department to modify 
Section 97 of the New York Insurance Law, 
so as to make it such as will better carry out 
the intention of the original framers of this 
section. 

In our opinion the draft of the proposed 
amendments to Section 97, and the other sections 
incidentally involved, are such as, if enacted, 
will make the regulatory provision of the in- 
surance laws of New York much more in ac- 
cordance with the present-day requirements of 
the business than the existing statutes. In par- 
ticular the proposed readjustment of the statute 
so as to remove the temptation which now exists 
for companies to write a larger proportion of 
term business in order to make sure of. sufficient 
margin on their other new business, and to 
maintain higher rates of premium than are 
necessary for every other purpose of the busi- 
ness merely to secure sufficient margin to enable 
them to comply with the present requirements 
of the law, should be viewed with especial sat- 
isfaction. 

We believe that the last draft of the pro- 
posed amendments, representing as it does a 
compromise between varying opinions as to the 
desirable changes to be made, is a decided for- 
ward step towards avoiding excessive acquisi- 
tion expenses which was the purpose of the 
original Section 97. 








sistent progress may be gleaned from the table 
appended hereto: 


FIDELITY MUTUAL LIFE INSURANCE 


COMPANY 

Premiums Insurance 
Year Assets Surplus Received Outstand’g 
1879 $6,206 $2,850 $13,195 $1,318,875 
1884 39,976 26,771 105,938 7,460,600 
1889 234,297 145,784 412,016 23,796,450 
1894 806,191 655,307 1,118,304 53,132,900 
1899 2,856,417 645,637 1,921,910 77,182,941 
1904 7,408,389 983,654 3,503,975 109,146,658 
1909 19,502,070 1,749,475 4,696,006 124,666,815 
1914 30,548,578 3,360,335 4,854,441 134,064,215 
1919 39,199,500 3,878,841 6,505,459 173,092,356 
1924 60,714,218 6,677,173 10,692,949 292,470,739 
1927 76,583,319 7,915,794 13,373,817 366,286,022 
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claims, and to many hundreds of homes 
served by the light companies come Equi- 
table checks to pay not only the light bills 
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its many millions invested in Elec- 
tric Companies the Equitable helps to bring 
light and power into countless communi- 
tiesand homes. As electricity has brightened 
human lives EQUITABLE CHECKS 











families when policies become 


but bills for food, 


rent and other cur- 
rent charges. 


THE EQUITABLE 
LIFE ASSURANCE SOCIETY 


OF-THE UNITED STATES 


Tuomas I. Parkinson, President 














THE EQUITABLE HAS OVER 130 MILLIONS INVESTED IN PUBLIC UTILITIES | 
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IS VICE-PRESIDENT OF MOUNTAIN 
STATES 
W. C. Elliston Well Known in Pacific 
Coast Insurance Circles 

W. C. Elliston has been elected vice-presi- 
dent and agency director of the Mountain 
States Life Insurance Company, Hollywood, 
Calif. Mr. Elliston for the past three years 
has been in charge of agency activities and 
development for the International Life Insur- 
ance Company in the Pacific Coast division, 
comprising California, Oregon, Washington 
and Idaho. 

R. N. Stevenson, vice-president, will here- 
after give his attention to the investments and 
other executive duties. J. M. Miller will con- 


tinue to handle the details of the agency depart- 
ment in his position as agency secretary. 
President William L. Vernon announces that 
with the coming year it is the intention of the 
company to extend its activities into several 
other States. The eight-story home office build- 
ing in course of construction is progressing and 
should be ready for occupancy early next year. 


To Study Institutional Advertising 
The New York Association of Life Under- 
writers will hear Paul F. Clark, president of 
the National Association, at their meeting on 
December 11. Mr. Clark will also attend the 
meeting of the committee on institutional ad- 
vertising of the National Association on the 


next day at which the Life Insurance Research 
Bureau will be represented. Julian Myrick will 
be host at a dinner that evening at the Tennis 
and Racquet Club to these committees, to which 
the executive committee of the American Life 
Convention has also been invited. Institutional 
advertising will be considered at this time. 


George H. Holden Makes Equitable Life 
Connection 

Announcement has been made by the A. Hol- 

lander Agency of the Equitable Life Assur- 

ance Society of the United States of the ap- 

pointment of George H. Holden, manager of 

the life department of Lewis & Gendar, Inc., 


as branch manager for the Equitable. 
{ 








Some of the Speakers at the Meeting Next Week of the 
Association of Life Insurance Presidents 





HonorABLE VINCENT MASSEY 





Underwood & Underwood 
Tuomas I. PARKINSON 








Cuarites M. ScHwas 
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A Plain Statement 


| While gratified by the large increase in its new 
business, this Company is primarily interested in 
the carrying out of a well defined, long time pro- 
| gram of development consisting of— 


1st —Specializing on the larger and more desir- 
able risks through its Preferred Life Plan 
and offering to this group the unusual 
savings to which this plan of operation 
entitles them. 
| 2nd—The building of a high type of sales or- 
| ganization capable of dealing with the 
business and professional men who make 
up this Preferred group. 
3rd—The training through personal instruction 
| and group conferences of its Managers 
and General Agents in the essentials of 
sales management, so they may success- 
1 fully recruit and train this better class 
of salesmen, 


We believe this program will not only secure the 
continued sound growth of the Company, but will 
create a most unusual opportunity for those associated 


with it. 
HOME LIFE 
INSURANCE COMPANY 


Ethelbert Ide Low, President 
james A. Fulton, Agency Vice President 


256 Broadway, New York, N. Y. 





























The Western Automobile Insurance Company 
The Western Automobile Casualty Company 
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FORT SCOTT, KANSA: 





The Western Fire Insurance Company 


HOME OFFICES 
FORT SCOTT, KANSAS 


Established in tgic. 

Operating in 20 States 

Combined Assets $2,870,200. 

Combined Capital and Surplus $1,080,392 
Cash Income, 1927, $2,002,796. 


Desirable Agency opportunitres 
in unoccupied territories 


C. GORDON 
Secretary 


RAY B. DUBO 
President 











That Company— 


In an expanding mood pre- 
sents many wonderful opportu- 
nities to men of character and 
good record. Openings in Cal- 
ifornia, Oregon, Utah, Arizona, 
Nevada, Idaho, Wyoming, Okla- 
homa and Texas. 


Insurance in force, 


$100,000,000 
Admitted Assets, 
$14,250,000 


Direct Home Office Contracts 


CALIFORNIA STATE LIFE 


J. ROY KRUSE, President 
Home Office: 


Sacramento 




















Home Office Help 
- - Speed - - 





“He might decide he ! 
doesn’t need the policy; or 


“A competitor might talk him out of 
it; or 


“Any one of fifty things might hap- 
pen to prevent my delivering that 
policy.” 


Such are the worries that harass the 
agent between the signing of the ap- 
plication and the delivery of the policy. 


The Franklin recently re+organized 
its machinery for issuing policies, and 
successfully specialized and speeded up 
every process involved. 


The New Business Department 
helps Franklin fieldmen by reducing to 
an absolute minimum the time re- 
quired to issue a policy and get it back 
to the agent. 


The Franklin Life Insurance Company 
Springfield, Illinois 
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JOHN D. SAGE DIES 





Union Central Life’s President Is 
Victim of Pneumonia 





SERVED COMPANY MANY YEARS 
Had Been Its Head Since 1921—Was 
Chairman of Presidents’ Association 
Two Years Ago 
Cincinnati, O., Dec. 4.—John D. Sage, 51 
years old, president of the Union Central Life 
Insurance Company, died at his home here at 
1 P. M. today of pneumonia after an illness of 

five days. 

He was taken ill the night before Thanks- 
giving and confined to his bed. Physicians diag- 
nosed the malady as pneumonia and made prep- 
arations for a hard siege. Mr. Sage rallied on 
Sunday. but suffered a relapse the following 
day. On Tuesday, administration of oxygen 
was resorted to and Mr. Sage’s relatives were 





Tue Late JoHn D. SAGE 


summoned, as the end approached. Medical aid 
was unavailing against the ravages of the dis- 
ease and he passed away in the midst of his 
family. 

Agents of the Union Central Life Insurance 
Company were in the midst of a “Loyalty 
Week” drive in honor of Mr. Sage, which 
opened the day before his death. Great sorrow 
and deep shock were felt throughout the agency 
force, the city of Cincinnati, where Mr. Sage 
was an outstanding leader in civic enterprises, 
and among life insurance executives throughout 
the country. 





Mr. Sage was born in Hartford, Conn., in 
1877, where his father was the pastor of a 
Baptist church. Since 1888 he has been a resi- 
dent of Cincinnati, where he attended school 
until he went to the Franklin Preparatory 
School. He was graduated from Brown Uni- 
versity in 1899 and then entered the service of 
the Union Central Life in a clerical capacity. 
Here he soon took charge of the literature and 
advertising ‘of the company and became editor 
of the company’s papers, the Union Central Ad- 
vocate and the Agency Bulletin. He was made 
assistant secretary in 1906, secretary in 1907, 
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third vice-president and secretary in 1912, sec- 
ond vice-president in 1913, vice-president in 
1916 and president October 10, 1921. He had 
been a member of the board of directors since 
1903 and a member of the executive commit- 
tee since 1907. 

Mr. Sage was a member of the board of 
trustees of Brown University, a member of the 
Queen City Club, Commercial Club, Common- 
wealth Club, University Club and the Board 
of Education of Cincinnati. He was also on 
the board of directors of the Cincinnati Y. M. 
C. A., treasurer of the Federation of Churches 
of Cincinnati and vicinity and in 1925 was gen- 
eral chairman of the Cincinnati Community 
Chest campaign. He was chairman of the an- 
nual convention of the Association of Life In- 
surance Presidents in 1926 and chairman of the 
reception committee of that organization for 
its annual convention to be held in New Yo-k 
next Thursday and Friday. He was a member 
of the executive committee of that organiza- 
tion, 


PRODUCES $1,000,000 IN 11 MONTHS 
Saul Alexandre Maintains His Reputation 
as Leading Producer of Reliance Life 


Saul Alexandre of Pittsburgh, a representa- 
tive of the Reliance Life Insurance Company of 
Pittsburgh, has maintained his reputation by 
producing more than a million dollars of new 
paid-for life insurance business in the first 


eleven months of 1928. Selling a million dol- , 


lars worth of life insurance a year, distributed 
in many policies, is considered a feat of sales- 
manship. 

After leading the Reliance Life national sales 
organization of 1000 representatives consistently 
throughout the year. Mr. Alexandre was the 
first salesman in his company to achieve $1,- 
000,000 personal production in 1928. He also 
produced more than a million dollars worth of 
business in 1927. 

Working in the concentrated area of the 
business district of Pittsburgh, Mr. Alexandre 
has put into force more than $6,000,000 in life 
insurance with the Reliance Life. He is widely 
known and numbers among his policyholders 
many prominent Pittsburgh business men. 


MUTUAL LIFE APPOINTMENT 
Charles J. Currie to Manage Atlanta Office 

Second Vice-President and Manager of 
Agencies George K. Sargent of the Mutual 
Life Insurance Company of New York an- 
nounces that Charles J. Currie, of Atlanta, has 
been appointed the company’s manager in At- 
lanta, Ga., to succeed Walter T. Lawton, re- 
signed. Mr. Currie will assume his new posi- 
tion on December 1 next, with offices in the 
Grant Building in Atlanta. His territory will 
embrace 96 counties in Georgia. 

Mr. Currie has made a conspicuous record 
in the field. He was first an agent and then 
appointed superintendent of agents in Atlanta on 
January 13, 1925, and served as such for about 
two years, but resigned that office in order to 
give his entire time to personal production. 
His production has shown consistent increase 
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MAY HAVE LIFE COMPANY 





Union Indemnity Announces Plan for 
Rounding Out Group 





RUMOR OF PURCHASE DENIED 





W. Irving Moss Says New Company May 
Be Organized if Satisfactory Purchase 
Cannot Be Made 


In a statement to stockholders of the In- 
surance Securities Company, holding company 
of the Union Indemnity Company, of New Or- 
leans, and allied companies, President W. Irv- 
ing Moss announced that negotiations are be- — 
ing made for a life insurance company, the 
acquisition of which would round out the group 
and enable it to offer every form of insurance 
coverage. Mr. Moss further stated that if a 
satisfactory purchase could not be made, then 
a new life insurance company would be or- 
ganized. 


The appearance of this statement in the daily 
press of New York led to immediate. rumor 
that a company had already been purchased and 
that Mr. Moss’ statement was preliminary to 
actual announcement of such a purchase. The 
company mentioned is located in Chicago. The 
rumor was promptly denied when a representa- 
tive of THe Specrator called upon a promi- 
nent official of the Union Indemnity, who, how- 
ever, admitted that a number of companies had 
been investigated and two are now under con- 
sideration. 


Mr. Moss’ statement in full is as follows: 

We feel assured that with our extensive 
agency plant throughout the entire United States, 
we can, concurrently develop a profitable life 
insurance business of extensive proportions un- 
der most favorable conditions. It is now our 
intention to purchase a life company if we can 
do so on satisfactory conditions. If not, we 
shall organize one. 

Our group of companies will then be writing 
every character of insurance with full facilities 
afforded every agency. We are taking every 
advantage of the increase in our capital during 
March, 1928, to add to the volume of our busi- 
ness, both through the development of new 
agencies and by the acquisition of business in 
block from companies which, under competitive 
conditions of to-day, cannot thrive, but are most 
valuable when operated in association under 
group management such as ours. 


Bankers Life Meeting 

Des Mornes, Iowa, December 4.—The an- 
nual meeting of the agency managers of the 
Bankers Life Company of Des Moines, Iowa, 
was held in that city today at the Fort Des 
Moines Hotel. 

Plans for 1929 were discussed and addresses 
were made by home-office officials and some of 
the agency managers, about sixty-four of whom 
were in attendance. 

The meeting was conducted by W. W. Jaeger, 
vice-president and director of agents, and by O. 
B. Jackson, superintendents of agents. 








from the first, and he attained membership in 
the 1927-1928 $250,000 Field Club of the com- 


pany. 
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“You surely deserve release from work and care. We owe our 
success to. you and other men who always gave us the best they 
had. Pay days will be provided for you, as long as you live, 
out of the Cooperative Retirement Fund which you helped to 
build. You have earned the night to take it easy. Good Luck!” 























FTER the man who has won the right to retire 

in ease and comfort has been congratulated, the 
wise president and board of directors who thus show 
their appreciation of faithful service also deserve con- 
gratulations. Such appreciation inspires new cour- 
age in all hearts. The interest of capital and labor 
are inseparably linked. Through cooperative efforts 
their most difficult problems are being solved. 


Long-headed business men lay aside money for new 
and more effective equipment when old machines 
shall be worn out. In the same way they make plans 
that permit the honorable retirement of veterans and 
. the filling of their places by younger men. Big _ busi- 
hess recognizes that it is good business to establish 
the independence of faithful workers in their later 
years. 





Busi has wel d the de- 
velopment of modern pension 
plans which have made pos- 
sible retirement with a fixed 
income. 


Some of the earlier plans, dic- 
tated more by good intentions 
than by sound financing, are 
so hopelessly involved that they 
will have to be revised or com- 
‘pletely abandoned. 


The Metropolitan Life Insur- 





METROPOLITAN LIFE INSURANCE 





ance Company has made a 
comprehensive study of more 
than 350 different pension plans 
in operation today. To em- 
ployes and employers interested 
in a sound solution of pension 
problems, the Metropolitan 
will be glad to mail without 
charge, Booklet 12-SP-8 “Sound 
Retirement Plans and What 
They Should Provide.” 


HALEY FISKE, President. 


COMPANY—NEW YORK 


Biggest in the World, More Assets, More Policyholders, 
More Insurance in Force, More New Insurance Each Year. 
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“17'S A GOOD POLICY” | 


MORE NEW POLICIES 


Retirement Income Policies 


(income to the insured) 


LOW COST PREFERRED RISK 
POLICY | 








NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly define contractual rights 
of all parties interested 


COMPLETELY REVISED 
PLAIN ENGLISH POLICY FORMS 


that will particularly appeal to the conscientious 
life underwriter 


WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 


111 North Broad Street, Philadelphia 























“Look, “ip Seo here’s Joe Ji sev name onthe program as a patron 
of this concert”. 

“Sure, Mary, he can afford to give pleasure to others as well as 
himself. He’s developed a large enough income selling Perfect 
Protection for Reliance Life’. 
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AETNA LIFE FIELD CHANGES 
L. O. Schriver Gets Permanent Appoint- 
ment at Peoria—Carleton S. Richard-= 
son Made Division Superinten- 
dent 

The appointment of Assistant Superintendent 
of Agencies Lester O. Schriver as general agent 
at Peoria, Ill., has been announced by Vice- 
President K. A. Luther of the tna Life In- 
surance Company. Mr. Schriver, who has been 
acting general agent at Peoria for the past 
three weeks, succeeds F. D. Crawshaw, who has 
resigned. 

Vice-President Luther has also announced the 
transfer of John N. Adams from the Pacific 
Division to the Central Division, where he will 
succeed Mr. Schriver as division superintendent, 
and the appointment of Carleton S. Richardson 
of the R. H. Keffer general agency at New 
York as superintendent of the Pacific Division. 
All appointments are effective January 1. 

Mr. Schriver, the new general agent at 
Peoria, is widely known as a speaker and sales 
training authority. He is a graduate of Syra- 
cuse University, where he received the degrees 
of A. B. and M. A. After a wide business ex- 
perience, he joined the A®tna Life Insurance 
Company early in 1925 and in October of that 
same year was made manager of the company’s 
sales training section. He was elected assistant 
superintendent of agencies in February, 1927. 

Carleton S. Richardson, who succeeds Mr. 
Adams as superintendent of the Pacific Divi- 
sion, is a native of Attleboro, Mass., and a mem- 
ber of a family that has been actively engaged 
in the insurance business through three genera- 
tions. 

He was graduated from Colby College in 
1917 and afterwards served for two years in the 
United States Naval Air Service, attaining the 
rank of ensign. From 1919 to 1922 he was 
connected with the import division of Mont- 
gomery Ward Company at Chicago, and from 
1922 to 1924 was engaged in the jewelry busi- 
ness at New York. 

In 1924 Mr. Richardson joined the 100 Wil- 
liam street, New York city, general agency of 
the AEtna Life Insurance Company and con- 
tinued in the service of the company when R. 
H. Keffer became general agent at that office. 
Mr. Richardson is adequately fitted by training 
and experience for his duties as division su- 
perintendent. 

Mr. Adams, who succeeds Mr. Schriver as 
superintendent of the Central Division, is a 
graduate of the University of Iowa. Following 
a broad experience in the banking, investment 
and insurance business, he joined the Portland, 
Ore., general agency of the Aétna Life in 1926. 
Two months afterwards he was appointed 
agency supervisor and four months later, as- 
sistant general agent. 

He came to the office in November, 1927, 
where he served as agency assistant until the 
following spring, when he was appointed acting 
general agent at Boston, Mass. He performed 
a distinctive service in that position, returning 
to the home office in four months to receive his 
appointment as division superintendent. 


APPOINTMENTS IN CANADA 


Etna Life Makes Robert I. Clancey 
Dominion Superintendent 








ERNEST J. CHRISTMAS CHIEF AGENT 





Both Men Long in Service of Company and 
Well Versed in Canadian Affairs 

Vice-President K. A. Luther of the tna Life 
Insurance Company has announced the appoint- 
ment of Robert I. Clancey, manager at Winni- 
peg, Man., to the office of Dominion superin- 
tendent, with headquarters at Toronto. The ap- 
pointment is effective January 1. 

Mr. Clancey, who joined the A©tna organiza- 
tion in April, 1924, has been singularly success- 
ful as the company’s representative in Western 
Canada. In his new office, he will have gen- 
eral supervision of the company’s agencies in 
the Dominion. 

At a later date, Mr. Luther will announce the 
appointment of new managers at Winnipeg and 
Montreal, the one to succeed Mr. Clancey, the 
other, the firm of T. H. Christmas & Son. An- 
derson & Cumming will continue as managers at 
Toronto and Ernest J. Christmas of the Mon- 
treal Agency will be named chief agent for 
Canada. 

Robert I. Clancey, the new Dominion super- 
intendent, was born at Stirling, Ontario, April 
7, 1886. Following his graduation from Albert 
College, Belleville, Ontario, he spent two years 
in the service of a chartered bank. Later, he 
became Western branch manager for the Great 
West Life Assurance Company of Canada. 

For a period of seven years, he was one of 
the largest personal producers in Canada, writ- 
ing in excess of $1,000,000 personal business an- 
nually. In 1920, he joined the National Life of 
Canada as resident director in charge of West- 
ern Canada. He resigned that position to join 
the A£tna. 

Mr. Clancey is prominent socially, being a 
member of the Manitoba and Carleton Clubs as 
well as the Elmhurst and Sandy Hook Golf 
Clubs of Winnipeg. 

Ernest J. Christmas, who will become the 
ZEtna’s chief agent for Canada, is a member of 
an insurance family which has long been iden- 
tified with the company’s Canadian organization. 

His father was T. H. Christmas, who died 
last August after a distinguished career of 62 
years in the service of the company. A brother, 
Henry A. Christmas, who was also a member 
of T. H. Christmas & Sons, died about two 
years ago. 

Since his father’s death, Ernest J. Christmas 
has successfully managed the affairs of the 
Montreal agency. He is a thoroughly experi- 
enced insurance man and the company con- 
siders itself fortunate to have him as its chief 
agent for Canada. 


Appointed Assistant Medical Director 

Haley Fiske, president of the Metropolitan 
Life Insurance Company, has announced the 
appointment of Wallace Troup, M. D., as as- 
sistant medical director. 
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ACACIA MUTUAL’S NEW POLICY 
Issues Preferred Risk Pension Contract 


A new policy form known as the preferred 
risk pension policy has been announced by the 
Acacia Mutual Life Association of Washington, 
D. C. This policy contract is designed to pro- 
vide a life-time pension for both man and wife 
and also to porvide a monthly income for the 
children after the man and wife have both died. 

The policy is sold in units of $50 per month; 
that is, a man may provide himself with an in- 
come beginning at age 65 in the amount of $50, 
$100, $150 or more. This pension is paid him 
from age 65 until his death at which time the 
payments are made to the widow and continue 
to her until her death. If the insured should 
die before age 65, then the pension to the widow 
begins immediately and continues until her 
death. Upon her death the secondary beneficiary 
receives the monthly pension payments until a 
total of 240 have been completed. 

Provision has been made that premiums will 
be waived and the pension payments to begin 
immediately in the event of total and perma- 
nent disability. Any total disability covering a 
period of at least six months will be consid- 
ered as permanent. 


Tulsa Life Insurance Company Organizing 

The Tulsa Life Insurance Company is or- 
ganizing at Tulsa, Okla. as a legal reserve 
institution, with a fully subscribed capital of 
$50,000. It is anticipated that the company 
will be ready for business by December 15, 
and it will write a general line of life, health 
and accident policies. The officers of the com- 
pany are: President, L. J. Anderson, form- 
erly with the Eureka Reserve Life at Muskogee; 
vice-presidents, John Wheeler, Charles W. 
Flint and W. L. Wilson; secretary and treas- 
urer, W. E.. Disney. Mr. Wilson, who has 
had 15 years’ experience as sales manager with 
life insurance companies, will be in charge of 
agency affairs. 


Connecticut Mutual’s New General Agent 
at Topeka 

The Connecticut Mutual Life Insurance, 
Hartford, announces the resignation of James 
H. Mickey as its general agent at Topeka, Kan., 
effective as of November 30, and that Owen 
Lynn Smith has been appointed as supervisor 
in charge at Topeka, for all that part of the 
State of Kansas lying north of the southern 
boundaries of Miami, Franklin, Osage, Lyon, 
Chase, Dickinson, Saline, Ellsworth, Russell, 
Rush, Ness, Lane, Scott, Wichita and Greeley 
counties, except Kansas City. He has been 
associated with the Topeka agency for the past 
five years. 


Pan-American Agents to Meet at End of 
January 

January 30, 31 and February 1 are the dates 
fixed for the Pan-American Life Big Home- 
Coming Convention to be held in New Orleans. 
The new Jung Hotel has been chosen as official 
headquarters for the convention. Further de- 
tails about the program will be announced later. 
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Disappeared! 


A brand new _suit I had sent to be :Preseed—and it 
looked as though I would have a hard time getting the 
tailor to make good.” 


You can bet that I was pleased when I found that a 
policy I got this summer covered the loss. I have my 
insurance man to thank-for that. When I was going 
away I asked him for insurance on my_ belongings 
during the trip. He convinced me that what I really 
‘Meeded was an ‘All Risks’ policy which covered my 
personal effects the year round, when away from home. 
I should think everyone would carry this insurance 
‘and I-suppose-many people would if they knew 
about it.” 

Perhaps some of your clients are just waiting to learn 
that there is such a policy. Tell them about the broad 
coverage and low cost of the Fidelity-Phenix All Risks 
Personal Effects Floater. They too may have reason 
to thank you for effectively taking care of their 
insurance needs. 
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TO MANAGE NEW COMPANY 


F. A. Gantert to Be Vice-President of 
U. S. Fidelity Fire 








ORGANIZATION WORK COMPLETED 





Maryland Incorporation Granted—Com- 
pany to Have $1,000,000 Capital and 
$3,000,000 Surplus 

Battrmore, Mp., December 4.—A certificate 
of incorporation under the State laws of Mary- 
land of the new fire insurance company formed 
‘as an affiliation of the United States Fidelity 
and Guaranty Company has been filed with the 
State tax commission. The new company is to 
be known as the United States Fidelity Fire 
Corporation. Previously steps had been taken 
to incorporate the company in New York, but 
the plans were revised when it became known 
that attempts would be made at the next ses- 
sion of the State legislature to amend the Mary- 
land law in such a way as to remove the cap- 
ital tax provision applying to insurance and 
financial organizations. 

The new company will have among it 21 di- 
rectors, as follows: J. Kemp Bartlett, R. 
Howard Bland, George M. Shriver, Charles B. 
Gillett, Carl Ross McKenrick, John M. Dennis, 
Edwin W. Levering, Jr., Robert D. Bartlett, W. 
W. Symington, Sidney Hall, F. A. Gantert, J. 
‘Tabb Robertson, Allan L. Carter, Charles B. 
Alexander, J. Kemp Bartlett, Jr., Austin 
McLanahan, George S. Jackson and Charles H. 
Knapp. 

Capital will be $1,000,000 and surplus $3,000,- 
000 at the start. The new company is author- 
ized to engage in fire and marine insurance 
operations. 

R. Howard Bland, J. Kemp Bartlett and 
Edwin W. Levering, Jr., are named as incor- 
porators. 

F. A. Gantert, a member of the board of 
directors, will become vice-president and gen- 
eral manager of the company. Mr. Gantert has 
resigned as general agent of the North British 
and Mercantile Insurance Company, Ltd., and 
its affliated companies, in charge of their West- 
ern department, as of December 31, to accept 
the new position. 

Mr. Gantert, a New Yorker by birth, entered 
the New York State department of the British 
America and Western Insurance companies in 
that city and in 1907 was appointed a special 
agent and inspector for the two companies for 
Indiana, Kentucky and part of Tennessee. In 
1913 he became State agent of the North Bri- 
tish and Mercantile in Indiana and in 1920 
came to the home office as assistant general 
agent in the Central department. In 1921 he 
was made general agent of that department and 
a year ago, when the Central department was 
merged into the Western department, he was 
placed in charge. He is 44 years of age and 


because of his ability and energy has made 
himself a widely known and prominent figure 
in the insurance world. He was a member of 
the executive committee of the Indiana Fire 
Underwriters Association and has served on 
several important special committees. Fre- 
quently he has lectured before the Insurance 
Society in New York. He is considered an 
authority on the rates and rules of the large 
company organizations having jurisdiction in 
various parts of the country. 


WOULD REDUCE TAX 
M. Baldwin Will Recommend 
Action to New Congress 

WasHINGTON, D. C., December 1.—Exces- 
sive taxation is imposed upon insurance com- 
panies operating in the District of Columbia 
and, through them, upon the policyholders, ac- 
cording to Thomas M. Baldwin, Superintend- 
ent of Insurance. Efforts to have the special 
tax reduced in the new insurance code which is 
now pending in Congress have been unsuccess- 
ful, although several times recommended by 
him. The present rate is 1% per cent of the 
net premium, and in the opinion of the super- 
intendent, one per cent would be ample. 

The taxes on insurance in the District net the 
local government about $350,000 a year, while 
the cost of operation of the insurance depart- 
ment is only $20,000, the remainder going into 
the general funds of the District. 

“T am unalterably opposed to the imposition 
of such a special tax on the insurance companies 
and indirectly on policyholders here,” Superin- 
tendent Baldwin declared, “the most of the 
revenue of which goes into the general revenues 
of the District. The tax should not be more 
than sufficient to defray the expenses of run- 
ning the insurance department. In the last 
analysis, it is the policyholders, the majority of 
whom are poor people or those of moderate 
salaries, who pay these special insurance taxes.” 

Efforts are to be made during the present 
session of Congress to secure enactment of the 
new insurance code, according to proponents of 
the measure. 


Thomas 


Criticism Unfounded 

(Concluded from page 3) 
at once to the stricken people of the island 
furnishing food and clothing and medical atten- 
tion without which the loss of life would have 
been far greater than it was. The stock insur- 
ance companies, realizing and accepting their 
obligations, also appreciated that the sooner their 
aid was given the more valuable it would be and, 
from all indications, acted accordingly. Whether 
Congress, now in session, will consider the mat- 
ter of appropriating funds, possibly in the form 
of a loan, to give relief still greatly needed, 
remains to be seen, but there is little if any ques- 
tion that the insurance companies have done 
their part both promptly and effectively. 
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DESCRIBES RURAL FIRE 
PROTECTION 





Waste Council Issues Important 
Pamphlet 





ANNUAL LOSS PUT AT $150,000,000 





Agricultural Committee Recommends More 
Rural Fire Departments—Finds Them 
Efficient 


Methods by which rural communities are 
holding in check the ravages of farm fires are 
set forth by the Agricultural Committee of 
the National Fire Waste Council, with the co- 
operation of the Chamber of Commerce of the 
United States, in a pamphlet just issued, called 
The Rural Fire Department. 


Good roads and motorized equipment, the re- 
port points out, have placed in the hands of 
such communities an effective weapon against 
the fire menace. Cases are cited of rural fire 
departments saving within a year property 
valued at many times the cost of the equip- 
ment. In many sections of the country farm- 
ers are realizing that this is one of the most 
effective methods of safeguarding their homes 
and property. 

“Farm fires in the United States,” the com- 
mittee says, “cost from 2000 to 3500 lives every 
year and from $100,000,000 to $150,000,000 in 
property loss. At the minimum estimate the 
condition is appalling. It is the more depress- 
ing because the waste to a large extent is need- 
less.” The report continues: 


The cause of much of this enormous waste 
is well known and should be corrected. Vari- 
ous fire prevention organizations have distrib- 
uted much valuable information gained from 
wide experience and observation relative to the 
principal causes of fires and their elimination. 

Defective flues cause the loss of many homes. 
A good brick flue with terra cotta lining, built 
on a solid foundation, costs little more than a 
makeshift which sooner or later will cause 
trouble. Yet a man who spends thousands of 
dollars for a home sometimes will equip it 
with a cheap flue that jeopardizes his entire in- 
vestment. 

Unrodded barns are a favorite mark for 
lightning. The average barn may be rodded at 
moderate cost. Insurance statistics show that 
from 95 to 98 per cent of buildings burned by 
lightning are not rodded. With this protec- 
tion the lightning hazard practically may be 
eliminated. 

Many other common hazards could be enu- 
merated. Smoking and matches are a con- 
stant menace. The cigarette is especially to be 
feared because its use is so general. Motor 
vehicles, properly housed and maintained, are 
safe, but due to the presence of gasoline and 
other oils, electric wiring and accumulations of 
oily waste and rags in storage spaces, a severe 
hazard may be introduced. 

First of all, fire should be prevented by tak- 
ing every possible precaution against the known 
hazards. But in addition to these precautions, 
each rural community can add to its security 
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phone book. If he isn’t so listed write the 


If you do not know the Hartford Agent’s 
name, look under “‘ Hartford” in your tele- 
; Hartford Fire Insurance Company direct. 


This foot-note, appearing every 





four weeks in the Hartford’s Color Page tells 3,000,000 Sat- 
urday Evening Post readers how to reach you. The Hartford 


never misses a chance to help its agents. 


THANKS FOR THE 

BUSINESS — I'LL BE > 

RIGHT OVER | BAN 
at 





HARTFORD FIRE INSURANCE CO. [agi 


HARTFORD, CONNECTICUT 
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by the organization of a rural fire department. 

Rural fire departments are now in use in 
many parts of the country and are very success- 
ful. The splendid fire fighting apparatus owned 
and the well organized and well trained fire 
companies maintained by many farm communi- 
ties to-day, are outstanding evidences of the 
very real interest now being taken generally 
in providing adequate means of fire protection 
for the billions of dollars invested in farm prop- 
erty in the United States. No longer in these 
communities so fortunate as to have modern 
motorized fire fighting equipment, operated by 
a well-trained fire company which can be called 
by telephone, does the farmer have to sit idly 
by and watch his buildings and their valuable 
contents,—often his savings of a lifetime of 
hard work, go up in smoke! 

While it cannot be said that modern rural 
fire fighting equipment can entirely eliminate 
farm fire losses, it is evident that the motorized 
equipment used in many communities often 
travels many miles in answer to an alarm and 
yet arrives in time to prevent serious loss and 
hold the fire from adjoining buildings thus ren- 
dering a service of great value. 

While much has been accomplished in pro- 
viding farm fire protection in some States, much 
more remains to be done in this broad field. 
Nearly half the people of the United States 
live on farms or in small country towns and 
many of these localities still lack the protec- 
tion of organized fire departments. This they 
need just as much as do their city neighbors. 


CENTRAL FIRE ELECTIONS 
Number of Promotions Made in Official 
Family 
Ba.timoreE, Mp., November 26.—The board 
of directors of the Central Fire Insurance Com- 
pany added three new officers to executive staff 
and made several promotions at the monthly 

meeting last week. 

The officers of the company as now consti- 
tuted include: John P. Lauber, president; 
Charles H. Roloson, Jr., vice-president; Ber- 
nard A. Grob, secretary ; Herbert M. Benjamin, 
secretary; Thomas Hughes, secretary; C. H. 
Oldson, assistant secretary; Richard Teano, 
assistant secretary; James H. Cupit, assistant 
secretary, and Charles F. Heil, cashier. 

Messrs. Grob and Hughes were promoted, 
while Messrs. Benjamin, Teano and Cupit are 
the new officials. Mr. Benjamin has been with 
the company since November, 1921, and in 1926, 
he was made general agent in charge of the 
field force, with headquarters in Philadelphia. 
He is now in charge of the policy-writing agen- 
cies throughout the country. 

Mr. Teano entered the company’s employ ia 
June, 1916, as a map clerk and was later placed 
in charge. of the local underwriting department. 
In 1925, he was again advanced, to the man- 
agership of the agency department. 

Mr. Cupit has been manager of the develop- 
ment department since 1921. 


Commonwealth Now $1,000,000 Company 

The Commonwealth Insurance Company, 
New York, one of the North British Group, is 
now a $1,000,000 company, the last legal for- 
malities having been consummated November 
10. The North British Group also includes the 
Pennsylvania Fire Insurance Company, the 
North British and Mercantile Insurance Com- 
pany, Ltd.,'the Mercantile Insurance Company 
of America and the Homeland. 





Unique Charter Privilege of Mutual Assur- 
ance Society of Virginia Recalled 


as New Head Is Elected 


RicomMonp, Va., December 1—W. Meade 
Addison, executive manager of the State-Plant- 
ers Bank and Trust Company, of Richmond, 
since its formation in 1926 and president of the 
Planters National Bank from 1920 until its 
merger with the State and City Bank, was 
named principal agent of the Mutual Assur- 
ance Society of Virginia recently. Mr. Addi- 
son succeeds the late Edwin A. Palmer in the 
position that corresponds to president of the in- 
surance company. 

Mr. Addison takes office about January 1. It 
is understood that his resignation from the 
State-Planters bank will be tendered the direct- 
ors at their next meeting. 

Mr. Addison is one of Richmond’s leading 
bankers. He commenced his banking career at 
the age of 21 with the old Citizens Exchange 
Bank and became a teller in the National Bank 
of Virginia when those two institutions merged 
in 1899. He was promoted to cashier in 1904 
and later became vice-president, which position 
he took in the First National Bank in 1912 when 
the National Bank of Virginia merged with it. 
He left the First National in 1920 to become 
president of the Planters National Bank. 


At-present Mr. Addison is a director of the 
Mutual Company, as well as of the Life Insur- 
ance Company of Virginia and the Virginia Fire 
and Marine Insurance Company. He serves also 


on the boards of a number of the city’s char- 
itable institutions. : 

He is the son of the late E. B. Addision, 
vice-president of the Virginia Carolina Chem- 
ical Company. His education was received at 
the Episcopal High School and Richmond Col- 
lege. 

The Mutual Society is the oldest business or 
financial concern in Richmond and Virginia and 
one of the oldest in the country. It has had a 
remarkable history since its foundation in 1794 
by W. F. Ast, a native of Prussia, who brought 
the mutual plan with him from that country. 
It bears in its charter the unwieldly name of 
“The Mutual Assurance Society Against Fire 
on Buildings in the State of Virginia.” Its 
first counsel was Chief Justice John Marshall. 

From its original charter the company enjoys 
a privilege that no other company in the State 
and probably the nation has. It has a lien on 
insured property for the payment of premiums. 
After long years of prosperity the company 
has adopted a liberal premium policy, declaring 
jubilee years from time to time in which all 
premiums are remitted, and other occasions re- 
mitting 50 per cent of the amount. 

Through its history the company has been 
under the management of some of the most 
prominent financial leaders in the State. It 
has counted among its heads such men as 
Joseph Bryan and Josiah Leake. 








Plans for Indiana’s Insurance Day 


INDIANAPOLIS, INpD., December 1—Plans for 
the program of the sixth annual Indiana Insur- 
ance Day were discussed at a recent meeting 
in Indianapolis of the executive committee in 
charge of the arrangements for the annual con- 
vention. Elbert Storer, Indiana agency man- 
ager of the Bankers Life, is general chairman. 

The convention which is held each year in 
January, brings together all classes of insurance 
writers. Representatives of life, fire and casu- 
alty, company and agent associations, and stock, 
mutual and reciprocal organizations attend the 
conference. 

Committee chairmen who are working on 
arrangements for the coming meeting are: 
Howe S. Landers, president of the Insurance 
Federation of Indiana; James A. Bawden, 
chairman of the speakers’ committee; Ralph L. 
Colby, chairman of the entertainment commit- 
tee; Ross Coffin, chairman of the registration 
committee; C. F. Merrell, chairman of the re- 
ception committee ; Fred Robertson, chairman of 
the publicity committee, and Joseph G. Wood, 
secretary of the general organization. 

Organizations now affiliated in the promotion 
of the conference are the Insurance Federation 
of Indiana, Indianapolis Fire Insurance Agents 
Association, Indiana Association of Legal Re- 
serve Life Insurance Companies, Indiana Insur- 
ance Society; Indiana Casualty Adjusters As- 
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sociation, Indiana Association of Insurance 
Agents, Indianapolis Association of Life Under- 
writers, and the Life Underwriters Association 
of Indiana. Officials in charge say the initial 
response on the part of the profession indicates 
a larger attendance than last year. 


Canadian Fire Underwriters Reduce Rates 
in Ontario 

Toronto, CAn., November 30.—As a result 
of improved fire loss experience in some forty 
municipalities in Ontario, the Canadian Fire 
Underwriters Association has made some im- 
portant changes in rates. In the majority of 
cases the reductions are about 10 per cent, or 
15 per cent of premiums, but in some cases they 
run as high as 30 per cent. Toronto is one 
of the cities on the list. 


Hugh Lewis Is Dinner Guest of United 
States Officials 


Harold Warner, United States manager of 
the Liverpool and London and Globe Insurance 
Company, and Duncan Reid, president of the 
Globe Indemnity Company, were hosts Monday 
evening at a dinner given to Hugh Lewis, gen- 
eral manager of the Liverpool companies. 
About forty guests were present, including 
Lewis Laing and F. C. Browning, Canadian 
managers, and J. D. Simpson, London manager. 
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OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 
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Stability 


Quietly lending force to the agent’s 
solicitation is the assured’s knowledge 
of the company’s strength—the years Ae 
of sound business administration that wa: 
have characterized its growth. PK 
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AIRMAIL LOSSES BY FIRE 





Assistant Postmaster Finds No Cause 
for Undue Worry 





CITES HUGE DESTRUCTION BY OTHER 
MEANS 





Loss of Vestris and Burning of Mail Car 
Caused Much Greater Loss 

WasHIncton, D. C—December 3.—Loss of 
airplane mail by fire is by no means sufficiently 
great to result in any fear of increasing insur- 
ance rates, it is declared by Acting Postmaster 
General W. Irving Glover, in challenging 
charges recently reaching the department to 
the effect that the fire hazard in the transpor- 
tation of mail by air constitutes a serious men- 
ace to its successful operation. A number of 
letters have been received at the department 
urging that steps be taken to provide fire safe- 
guards for mail containing checks, securities, 
or other valuables and expressing the fear that 
unless something is done promptly insurance 
rates on air mail will soar to such heights as 
to make the service too costly for the carrying 
of valuable mail. 

Mr. Glover ascribes the fear, as well as the 
apparent propaganda on the subject, to the un- 
usual amount of publicity received when Pilot 
Hopson crashed in Pennsylvania on October 
17 and his plane was destroyed by fire. It so 
happened that he was carrying a large ship- 
ment of diamonds and considerable publicity 
attended the difficulty of recovering these gems 
from early visitors at the scene of the wreck. 
It is declared at the department that the haz- 
ard from fire to which the air mail is sub- 
jected is no greater, if as great, than that at- 
tendant upon shipments of mail by railroad or 
steamship. Attention was called to the recent 
sinking of the Vestris, in which 1097 sacks of 
mail were lost, an amount far larger than the 
total of all mail destroyed by fire during the 
ten years of operation of the air mail service, 
and it was also pointed out that in one fire 
outside of New York less than a year ago a 
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400 Newly 
Furnished 
Rooms 
$2.50 a day 
and up 


Sample Rooms 
$4.00, $5.00, 
$6.00, $7.00 
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"TRAVELERS select the Great Northern for its 
wonderful location in Chicago’s “loop”. They 
return because the large comfortable rooms, home- 
like environmént, attentive service, excellent food and 
moderate charges make it an ideal hotel. 
WALTER CRAIGHEAD, Manager 
Dearborn Street from Jackson to Quincy 








mail car was destroyed in which was being car- 
ried a far greater amount of mail than has been 
lost in a similar manner during the entire op- 
eration of the air mail. There are a number of 
other like incidents, it is declared. 

While there has been an increasing amount 


of mail lost in transit, it is pointed out, the 


-percentage of loss has not increased, and while 


1235 pounds were lost out of 1,524,586 pounds 
carried during the first three months of the 
current fiscal year this represented only 0.00081 
per cent. 


British Companies Adopt Standard 
Automobile Policy Form 


The increasing vogue for automobiles of the 
so-called “safety model” type fitted with un- 
splinterable glass all around, servo brakes, fore 
and aft buffers, and so on, is leading owners of 
such cars to claim that it is time the insurance 
companies should lower their premium rates— 
but such a differentiation in favor of the cau- 
tious car-owner does not seem a_ practical 
possibility at present. 

The companies transacting automobile insur- 
ance business have until now each used in- 
dividual forms of policy and there has been 
a very considerable variation in wording and 
conditions; this has led to a certain amount of 
dissatisfaction among insured who have trans- 
ferred their insurance from one company to 
another and found that a claim made under 
one policy could not be enforced under another. 
Now, however, this somewhat anomalous state 
of affairs is to be set right. The companies 
adhering to the “tariff” have agreed to sim- 
plify and standardise the business by employ- 
ing one standard policy form for insurances 
on private-use automobiles. It is claimed that 
the policy form now being adopted gives bet- 
ter value to the insured than any cover pre- 
viously obtainable. It differs considerably in 
detail from any form so far used. In the past, 
different companies have defined in varying 
ways what accidental damage to the car their 
policies would cover. The new form provides 
that damage from any cause—including frost 
—will be made good but there are the follow- 
ing specific exclusions: Loss of use; depre- 
ciation; wear and tear; mechanical or electrical 
breakdowns, failures, or breakages; damage to 
tires by application of brakes, or by road punc- 
tures, cuts, or bursts. 


RELATIVES AND FRIENDS 


With previous forms of policy, in the third 
party section employees have been excluded 
from the indemnity against legal liability to 
passengers; in the new form they will be ex- 
cluded only when actually following their em- 
ployment. The new policy also provides that 
where a relative or friend of the owner is in- 
jured while driving the car and is insured un- 
der some other policy the indemnity must be 
claimed under the latter. If, however, there 
is no such insurance the relative or friend will 
be indemnified on proof that he, or she, has 
never been refused as an insured by any other 
company. This cuts out the undesirable driver 
who may think to get compensation from a 
company through the policy of a relative or 
friend. 


ig 


The new policy, for the first time, gives an 
exact definition of “private purposes” and “pri- 
vate car.” A “private car” does not refer to 
the type but to the purpose for which it is used, 
while “private purposes” is set down as being 
social, domestic and pleasure purposes, or the 
use by the insured personally in carrying out 
his profession or occupation. The definition of 
private purposes expressly excludes such activi- 
ties as traveling to take orders for goods, rac- 
ing, pace-making, speed-testing and the trans- 
port of merchandise or samples in connection 
with any trade or business. Any purpose in 
connection with the sale or manufacture of 
automobiles is expressly excluded. These defi- 
nitions are of importance because they draw 
the line between what rightly may be insured 
as a private car and the one used for business, 
purposes. 

It would seem that the adoption of this stand- 
ard form of policy will be of considerable ad- 
vantage to both the companies and to the in- 
sured. 
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Che trol ? S 
Keep Rolling In 


—— are two things that neither fire, ex- 
plosion nor windstorm need destroy. 

One is the ability of an established concern 
to continue to pay dividends in the event of 
such disaster and the other its faith in the in- 
surance agent who provided Use & Occupancy 
Insurance, 

With that coverage, the profits that would 
have been earned, had nocasualty occurred, can 
be kept rolling in, essential salaries continued, 
and credit maintained, thus protecting Stock- 
holders and demonstrating the sound business 
judgment of the executive. 

No other form of insurance affords greater 
opportunity to render valuable service to your 
clients, and the sale of Business Interruption 
Insurance will create confidence and establish 
business friendships that will tend to keep the 
profits rolling into your office. 


“TiVERPOOE, 
~ a0 J ONDON 
“0 GLOBE. 


Insurance Co rrp 


Executive Offices: 1 Pershing Square 
80th Park Ave. at 42nd St., New York, N. Y. 
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Rewritten, Enlarged and Improved 


THE sie euiea~as S MANUAL 


C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


UNIQUE AND INDISPENSABLE 
This widely known and used book now in its third edition has 
been recognized as the standard publication of its kind for 
twenty years, and is the only book giving in condensed and 
convenient form just the information required by adjusters of 





ACCIDENTIr AND HEALTH CLAIMS 
Among the new articles in this edition are those upon 


IVY POISONING HERNIA 

CARBON MONOXIDE SEMILUNAR CARTILAGES 
POISONING SLEEPING SICKNESS 

WOOD ALCOHOL PROSTATE GLAND 
POISONING HYDROCELE 

SUNBURN ORCHITIS 

GOITRE HEMORRHOIDS 

CANCER OF THE VINCENT’S ANGINA 
STOMACH 


In addition to the new articles, all the valuable features of this 


_ excellent work are retained. Other new sections added relate to 


DIVISIONS OF THE BODY and ORGANS OF THE BODY 


New paragraphs have been added to every article under 
Diseases, on 


PROGNOSIS and TOTAL DISABILITY IRRESPECTIVE 
OF HOUSE CONFINEMENT 


About 50 New Illustrations are Added to This Edition, 
and the Glossary of Medical Words and Terms 
contains many New Words and Definitions 


For convenience, The Adjuster’s Manual is divided into three 
sections, as follows: 
SECTION I—ACCIDENTS 
INFORMATION 
PROMINENT SIGNS AND 
SYMPTOMS 
TOTAL DISABILITY 
PARTIAL DISABILITY 


PROMINENT SIGNS AND 
SYMPTOMS 

TOTAL DISABILITY AND 
HOUSE CONFINEMENT 


TOTAL DISABILITY BUT 
NON-HOUSE CONFINEMENT 





PROGNOSIS TOTAL DISABILITY IRRE- 
ADJUSTMENT tA re OF HOUSE CON- 
EFFECTS PARTIAL DISABILITY 
SECTION II—DISEASES PROGNOSIS 
NAMES ADJUSTMENT 
INFORMATION EFFECTS 
SECTION III 


This section takes up the different mineral and vegetable poisons 
that are taken intentionally or by mistake, giving a brief description 
of each drug, and considering the prominent signs and symptoms 
following the swallowing of different poisons, the length of time 
house confinement exists, the duration of total disability and 1 
disability, with advice on adjustment, and effects on the insurability 
of the individual after recovery is complete. 


Tas ApjusTErR’s MANUAL is invaluable to those settling Acci- 
dent and Health Claims. 
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MORE RUSSIAN LITIGATION 


Appeal Made from Lower Court Order 
ACADEMIC QUESTION INVOLVED 











Superintendent of Insurance Alleges Peti- 
.tion Contains Scandalous and Im- 
pertinent Material 


Litigation in respect to the liquidation of the 
United States branches of the Second Russian 
Insurance Company and the Northern Insurance 
Company of Moscow was renewed last week be- 
fore the Appellate Division of the Supreme 
Court of New York. The companies in ques- 
tion are two of the five Russian insurance com- 
panies the disposition of whose United States 
assets has been a matter for litigation here ever 
since the Soviet Government took over the com- 
panies for “nationalization” in 1918. 

Bonynge and Barker, attorneys representing 
the directors of the Second Russian Insurance 
Company and the Northern Insurance Company 
of Moscow, petitioned the lower court to direct 
the Superintendent of Insurance to turn over 
the surplus funds of these companies to their 
alleged directors. The present hearings before 
the Appellate Division pertain to an appeal by 
the Superintendent of Insurance from two or- 
ders of the lower court: one denying the mo- 
tion of the Superintendent of Insurance to direct 
the attorneys for the Second Russian to ex- 
hibit their authority to so appear; the other to 
strike out and expunge from the records certain 
matters in the above-mentioned petition of 
Bonynge and Barker which the appellant terms 
“scandalous.” 

Bonynge and Barker, attorneys for the com- 
panies, have since withdrawn the petition in 
question and hence assert that the appeals are 
academic. They argued that the order of the 
court sustaining the authority of the attorneys 
to appear for the companies was properly made, 
and contended that the motion to expunge came 
too late. They also argued that the court, hav- 
ing heard and decided the phase of the motion 
upon which the affidavit was relevant, and 
entered its order thereon, could not emasculate 
the papers upon which the determination was 
reached. 


CHALLENGE VIRGINIA CODE 
Fire Companies Claim Discrimination and 
Restriction of Contract Rights 


RicuMmonp, Va., December 3.—Challenge of 
the constitutionality of the State fire insurance 
code of 1928 was made by the fire insurance 
companies doing business in Virginia in an an- 
swer to the Commonwealth filed before the Vir- 
ginia State Corporation Commission at the re- 
sumption of the insurance inquiry December 
3. The answer was a joint one, the companies 
having decided not to file separate answers. 

The answer pleads to the constitutionality 
of the act on the grounds that it’ violates Sec- 
tions 1, 6 and 11 of Article 1, and section 1, 
of the fourteenth amendment. It is claimed 
that the act “arbitrarily and unreasonably re- 
strains and interferes with the right” of the 
companies and their customers to enter into 


contract; that it is discriminatory in favor 
of local mutual fire insurance companies, and 
that exercises of the power given in the act 
constitutes deprivation of property without due 
process of law. 

The answer further sets forth that the com- 
panies are entitled to 5 per cent profit on 
earned premiums and 3 per cent conflagration 
hazard reserve, 


PLAN FOR EXCHANGE COMMITTEE 


Amendments to Agreement Prepared for 
December 12 Meeting 


The proposed amendments to the agreement 
constituting the New York Fire Insurance Ex- 
change have been prepared by the special com- 
mittee appointed last October. These amend- 
ments provide for the formation of an executive 
committee of nine members and define the 
powers thereof. The report, which will come 
before the December 12 meeting of the Ex- 
change, is as follows: 


Section 9—(a) 1. There shall be an execu- 
tive committee composed of nine members, three 
representing local companies, two representing 
agency companies, two representing foreign com- 
panies and two selected without regard to class 
representation. 

2. At the January, 1929, meeting of the 
exchange there shall be elected an executive 
committee as provided herein, three to serve 
for one year, three for two years and three for 
three years from the date of the next annual 
meeting, and at each annual meeting thereafter 
three members shall be elected for a term of 
three years. Such committee shall be elected 
by ballot by a plurality vote of all the members 
present and voting. The committee elected in 
January, 1929, shall also serve ad interim until 
the date of the ensuing annual meeting. 

3. Nominations for committee membership 
shall be made by the nominating committee pro- 
vided for in Section 4(b). 

4. Vacancies occurring between annual elec- 
tions shall be filled by the exchange for the un- 
expired term of the retiring member. 

. The committee shall elect annually from 
its membership a chairman and a vice-chairman. 
Five members of the committee shall constitute 
a quorum and a majority of a quorum is re- 
quired to render decisions. Regular meetings of 
the committee shall be held at such time and 
place as it may designate. 

6. No member of ‘the executive committee 
shall be eligible to serve on any of the other 
committees provided for in the agreement. 

It shall be the duty of the executive commit- 
tee: 

7. To nominate the manager and other em- 
ployes and recommend their election and salaries 
to the exchange for approval (Section 5). 

8. To call special meetings of the exchange 
or its committees (Section 6a). 

To recommend, when necessary, assess- 
ments as provided in Section 8. 

10. To have charge of the financial affairs 
of the exchange and to authorize all disburse- 
ments from its funds, except that no extraordi- 
nary expenses shall be authorized without the 
approval of the exchange. 

11. To have general supervision and direc- 
tion of the operations of the exchange, and gen- 
erally advise with all committees in regard to 
matters coming under their respective jurisdic- 
tions, to the end that the entire operations of 
the exchange and its various committees shall 
be harmonized and co-ordinated. 

12. To keep a permanent record of its pro- 
ceedings and make a report thereof monthly to 
the exchange (Section 6b). 

(aa) There shall be. a committee on rates 
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DISCUSS AUTO COVERAGE 


Michigan Agents Anxious to Promote 
Stock Coverage 








SEVERAL PLANS ADVANCED 





Members of Western Conference at Meet- 
ing at Which Rates Are Discussed 
LansincG, Micu., Dec. 3.—A numiber of sug- 

gested changes, which members of the Michi- 

gan Association of Insurance Agents believe 
to constitute a genuinely constructive program 
for the promotion of stock company auto in- 
surance, were presented last week to a com- 
mittee representing the Western Automobile 

Underwriters Conference. The company com- 

mittee, which met the automobile committee of 

the Michigan Association in Chicago, exhibited 

an open-minded and receptive attitude, with a 

result that some hope has been generated 

among the agents that at least some of the sug- 
gestions may be adopted. 

While some of the proposals of the agents 
were deemed by the conference committee out- 
side the range of possibility, the Michigan 
delegation was declared to have set a prece- 
dent in that it presented a definite program 
embodying the agents’ sincere ideas in regard to 
beneficial modifications. In many past instances, 
it was said, individual agents or groups have 
appeared, but have voiced only destructive com- 
plaints, and have made no constructive sug- 
gestions as to methods by which stock agents 
may be put on a better competitive footing in 
meeting the rivalry of the so-called “at cost” 
carriers. 

Submission of these suggestions naturally 
precipitated a general discussion of mutual and 
reciprocal competition, which has been most 
intense in Michigan. The agents told of the 
conditions they have found prevalent in their 
field, and of the rapid growth during the past 
few years of such outstanding “at costers” as 
the Inter-Insurance Exchange of the Detroit 
Automobile Club. The alert managements of 
some of these organizations, it is admitted, 
have inaugurated many service features which 
have greatly facilitated sale of their policies. 
It is the idea of Michigan agents to incorporate 
some similar features in stock company policies, 
and to add to the recognized superiority of stock 
coverage from the standpoint of safety and of 
universal service some of these, perhaps super- 
ficial, but nevertheless appealing aids to selling. 


which shall consist of seven members. This 
committee shall be uniformly composed of three 
members representing local companies, two rep- 
resenting agency companies and two represent- 
ing foreign companies. The committee shall 
change bi-monthly, by the retirement each two 
months of one member, whose place shall be 
filled by the member next in order on an alpha- 
betical list of membership. The retiring mem- 
ber each two months shall be the one who has 
served longest on the committee and his suc- 
cessor shall be chosen from the class of com- 
panies, local, agency or foreign, to which the 
retiring member belongs. The chairman of the 
committee shall be the member who has served 
longest on it. The concurrence of four mem- 
bers of the committee shall be necessary to a 
finding in any matter coming before them. 
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American Re-Insurance Co. 


of Pennsylvania 
67 Wall Street New York, N. Y. 


Assets - . - - $5,764,474.52 
Capital and Surplus’ - - 2,093,903.92 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - 3,157,505.00 


RE-INSURANCE ONLY 
CASUALTY LINES 


Competing with no direet-writing Insurance Company 


Qualified before U. S. Treasury and Licensed by Principal States 


Finanelally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














What’s Ahead? 


If the answer does not satisfy, learn the 
advantages of a contract with Fidelity. 
More than 36,000 direct eads a year 
from Head Office lead service. 


Fidelity is a low net-cost Company, 
operating in forty states. Full level 
net premium reserve basis. Over $366,- 
000,000 insurance in force — growing 
rapidly. 

Write for our booklet “What's Ahead?” 


The Fidelity Mutual Life Insurance Co. 


PHILADELPHIA 
Walter LeMar Talbot, President 





THE 
‘ALEXANDER LIFE INSURANCE COURSE 


A Series of Five Books Covering the Fundamentals, 
Principles and Practice of 


THE LIFE INSURANCE BUSINESS 
By WILLIAM ALEXANDER 
One of the world’s ablest insurance writers 


What Life Insurance Is and What It 


DR ithidte wate ica we muna dAe haa Price, $1.50 
How to Sell Insurance.............. ‘6 $2.00 
Income Insurance for Family Protec- 

ie carpe etic 5s aig ee aoneee ae eo sé $1.50 
Art of Insurance Salesmanship...... ‘6 $2.00 


One Hundred Ways of Canvassing... ‘‘ $3.50 


Complete Course, 5 Books, $10.00 





Other Books by Mr. Alexander 


The Successful Agent (Just Published)...... Price, $2.50 


Life Insurance Simply Explained (New)..... Price, $1.00 
A few hours’ course in the elements of the business 


Life Insurance Fables for the Man in the 
ROMP Soe s x sir etaielatatawielaleiae ein erst Price, 50 Cents 


Insurance Fables For Life Underwriters. .....Price, $1.00 





The Nine Books Listed Above 


At their individual prices would cost $15.50 
Special Price, all 9 Books, $13.00 
THE SPECTATOR COMPANY 


CHICAGO Publishers NEW YORK 
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" FRIENDLY SERVICE 


Over 2500 Agents in 42 States have CENTRALIZED 
their CASUALTY and SURETY business to the extent 
of over THREE and ONE HALF MILLIONS in PRE- 
MIUMS. They KNOW the men who are in back of 
this successful AMERICAN Company offering a Superior 
Service to Agents with Simple, Direct Methods. 


CENTRAL SURETY 
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Desirable Agency Contracts are 
available for unassigned territory 
in fourteen states. 


CENTRAL WEST CASUALTY COMPANY 


DETROIT, MICHIGAN 
Hal H. Smith, President 


CAPITAL ONE MILLION DOLLARS 
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Casualty, Surety and Miscellaneous 








COMPANY PLANS REDUC= 
TION OF CAPITAL 


Metropolitan Casualty Will Add 
$1,500,000 to Surplus 








STOCKHOLDERS’ MEETING ON 
DECEMBER 18 





Par Value of Shares to Come Down from 
$25 to $10 

The Metropolitan Casualty Insurance Com- 
pany of New York, of which J. Scofield Rowe 
is president, proposes to cut its capital in half 
by a reduction of $1,500,000 and transfer the 
$1,500,000 to its surplus. 

The plan for carrying out this proposal in- 
cludes a reduction in the par value of stock 
from $25 per share to $10 per share and the is- 
suance of five shares with a par value of $10 
each for each four shares of $25 par now held. 
A special meeting of stockholders has been 
called for December 18 to consider the proposal 
and vote on the indicated reduction. 

It is understood that when and if the move 
is completed, the Metropolitan Casualty will be 
able to make a statement showing assets of ap- 
proximately $15,300,000 as compared with as- 
sets at the close of 1927 totaling $15,295,959. 


SOUTHERN SURETY ADDS TO STAFF 
John S. Love and Walter E. Lister Made 
Secretary and Statistician, Respec- 
tively, at Eastern Department 

John S. Love, executive underwriter in the 
New York department of the Zurich General 
Accident and Liability, has resigned to become 
secretary of the Southern Surety Company of 
New York, in charge of liability, automobile 
and compensation underwriting. This appoint- 
ment was made and announced yesterday by 
John A. Diemand, vice-president of the South- 
ern Surety, in charge of its eastern department. 

Vice-President Diemand also announced the 
acquisition of Walter E. Lister as statistician, 
in charge of accounts and records. Both ap- 
pointees are valuable adjuncts to the Southern 
Surety’s staff. 

Mr. Love started his career with the New 
York Central Railroad. He later joined the 
New York Rating and Inspection Board, re- 
signing there to become assistant chief inspec- 
tor of the Pennsylvania Compensation Rating 
and Inspection Bureau, in which organization 
he later became assistant manager, holding that 
position for eight years until June, 1927, when 
he resigned to join the Zurich. 

Mr. Lister joined the staff of the Royal In- 
demnity Company in its statistical department 
in March, 1918. He resigned in March, 1924, to 
join the Zurich General Accident and Liability 
Company as statistician for the eastern depart- 
ment—the post he leaves to go with the South- 
ern Surety. 


BALTIMORE SUGGESTS 
OWN BONDING FUND 


City Plans Coverage for Its Employees 








INSURANCE INTERESTS TO OPPOSE 
SCHEME 





Municipality Said to Have $300,000 Avail- 
able for Purpose 

BALTIMORE, Mp., December 3.—Local bond- 
ing companies as well as representatives of out- 
of-town firms are expected to oppose a plan 
that the city create a fund to bond its own 
employees, which was suggested to Mayor Wil- 
liam F. Broening at a meeting of the board of 
estimate last week. After discussion it was 
decided to bring the matter up again for final 
decision. Members pointed out that the city 
has a $300,000 insurance fund which could be 
used for the purpose. 

This fund was created some years ago and 
has been added to with the idea that the city 
may at some time begin to insure its own build- 
ings. This has not been done yet and the fund 
has been kept intact. 

A number of employees and officeholders are 
required to bond themselves and now obtain the 
sureties from private companies. Advancing 
rates, the mayor suggested, may make it desir- 
able to consider some plan to have the city pro- 
vide the surety at a cost that would not be 
burdensome to the employee or officeholder. 


Theory of Compulsion Is Spreading 
(Concluded from page 3) 

ally be a compulsory automobile liability law 
in effect if not in terminology. It is significant 
that one of the members of the committee, com- 
menting on the proposal of the Irish Free State 
to have compulsory insurance, says in part: 
_ The proposal is a far-reaching one and it is 
important to make sure before it is adopted 
that it will be workable. On this point evi- 
dence from insurance companies would be val- 
uable, but, although ample opportunity was 
afforded, no such evidence was given to the 
committee. Figures as to the proportion of 
motorists at present insured would be useful, 


but were not available. 
Insurance officials in the United States point 


out that the companies here have more detailed 
statistics on the business and have, in addition, 
the present chaotic condition in Massachusetts 
as a warning. 


Death of Claude E. Scattergood 

Claude E. Scattergood, nationally known in 
casualty actuarial pursuits and most recently 
associated with the office of Miles M. Dawson, 
died last week at Newark, N. J. He was about 
51 years old and had just become a director of 
the newly-organized Premium Adjustment Cor- 
poration. 


EMPLOYERS GROUP FORMS 
HOLDING COMPANY 


New Organization Has 220,000 Shares 
of No Par Value 








ISSUE IS MADE AT $34.50 





Stock Being Marketed by Syndicate Headed 
by Kidder, Peabody & Co. 


The Employers Group Associates, a holding 
company, has been formed by interests identified 
with the Employers Liability Assurance Cor- 
poration and its affiliated companies, Boston, 
and its shares were opened to public trading on 
Monday of this week. 

The holding company has 220,000 shares of 
no par value and the stock is being issued at 
$34.50. It is understood that recent market 
quotations were between $42 and $45 per share. 
The stock is being placed on the market by a 
syndicate headed by Kidder, Peabody & Co. 

The purpose of forming the Employers Group 
Associates was to take over all the assets of 
the American Employers Insurance Company 
and the Employers Fire Insurance Company. 
In addition, 100,000 shares of the 1,500,000 
shares of the Employers Liability Assurance 
Corporation are said to have been acquired. 
One-third of the holding company’s issue is al- 
leged to have been allotted to the United States 
employees of the insurance companies in the 
Employers Group and the balance will go into 
the open market. 

Employers Group Associates offers a seldom- 
presented opportunity for the public of this 
country to invest in an English company and 
its American company affiliations through the 
medium of an investment trust. 


Cc. L. R. NICHOL MADE MANAGER 
Will Handle Southern Territory for Stand- 

ard Accident 

Rapid expansion of the Standard Accident 
Insurance Company, Detroit, throughout the 
Southern territory of the United States is re- 
flected in the appointment of C. L. R. Nichol as 
Southern manager for that company. The an- 
nouncement of this newly created position, and 
the man to fill it, was made recently by E. J. 
Schofield, vice-president of the Standard, and 
it follows a period of several years develop- 
ment. 

Mr. Nichol’s jurisdiction, the announcement 
says, will involve all territory south of the 
Mason and Dixon Line and east of the Missis- 
sippi, excluding Maryland and Virginia and in- 
cluding New Orleans. His headquarters will 
be located in the offices of the company’s already 
established Southeastern Department at At- 
lanta, Ga. F. M. Garrett, manager of the 
Southeastern department, will remain in active 
charge of that office. 
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Years of Life Insur- 
ance Ideals and Service. || 


A* IDEAL became a reality when, on February 

Ist, 1843, “Tae Murva, Lire oF New York” 

issued its first policy. The business of life insurance 

= the mutual plan started in America then and 
ere. 


Priority in its field is not the Company’s claim to 
greatness—age in itself is no great distinction. THE 
Murua, Lirg began with high ideals of business 
conduct, which still prevail. It aims at quality and 
to be highly honorable in all its dealings. 


In its relations with policyholders and their repre- 
sentatives THE MUTUAL LiFz has an outstanding 
record, 


Those who contemplate life insurance soliciting as 
a career are invited to apply to 


The Mutual Life Insurance Company 


of New York 
DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd Vice-President and Manager of Agencies 


34 Nassau Street New York, N. Y. 




















Writing Casualty Insurance 
Fidelity and Surety Bonds 
































Field Annuals 


Insurance Directories 


for 
*Greater New York 
+New York State 
New Jersey 
Kentucky 


Tennessee 
North Carolina 
South Carolina 
Virginia 

Texas 


SCity and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 
>, @. BOX 617 LOUISVILLE, KY. 
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Is That All? 


When a prospect has become an applicant and the ap- 
plicant has been transformed into a policyholder, his policy 
delivered, his premium collected, his patronage acknowl- 
edged with a few well chosen words of thanks—is that all? 
Not if he is a Peoria Life policyholder. Instead of being 








all, it is just part of the necessary preliminaries which 
precede real Peoria Life service to its policyholders. 

Because the basic benefits of life insurance may not be 
immediately enjoyed, but are deferred to an indefinite future 
contingency, it can hardly be expected that a policyholder 
will maintain his enthusiasm undiminished if his company 
displays no further enthusiasm and interest in him, once his 
policy is delivered and settled for. 

The Peoria Life gladly accepts its obligation to keep its 
policyholders alive to the worth of their protection; to 
cooperate with them in keeping it in force; to assist them 
in adjusting it to their changing needs and conditions. 
The Peoria Life maintains continuously its friendly contact 
with its policyholder family, reminding them of its eager- 
ness to serve them. 

This activity reaches its climax, appropriately, in Decem- 
ber, the month of good will to men. For many years this 
month has been observed as Policyholders’ Month: a 
period devoted by Peoria Life agents to personal visits with 
policyholders, bringing warm assurances of good will. 
Policyholders’ Month is an organized expression of the 
spirit of service which characterizes the Peoria Life in its 
relations with its agents as well as policyholders, not only 
in December, but throughout the year. 


Peoria Life Insurance Co. 


Peoria, Illinois 
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FEDERATION MEETING ON 
DECEMBER 10 


Frank T. B. Martin Will. Preside at 
Business Sessions 








ARRAY OF PROMINENT SPEAKERS 





Fine Program Arranged for Annual Get- 
Together Banquet 

“Insurance Week,” which for a number of 
years has been observed by various insurance 
organizations at the Hotel Astor, New York 
city, will begin December 10 and end Decem- 
ber 14. 

As usual the first day will be taken over by 
The Insurance Federation of America for its 
committee conferences and annual session in 
the afternoon and evening, with the latter ses- 
sion beginning with a dinner similar to that 
which has marked annual gathering of this or- 
ganization in the past. 

According to the official call of the corpora- 
tion a meeting of the board of trustees, officers 
and advisory committee of The Insurance Fed- 
eration of America, Inc., as well as that of the 
entire membership, consisting of State units and 
insurance organizations and companies, will be 
held at the same time, 2 p. m. If the former 
has matters for its consideration only, it will 
hold an executive session, separate from that 
of the general convention. 

At the central meeting Frank T. B. Martin, 
of Omaha, president of The Insurance Federa- 
tion of America, will preside and introduce the 
following speakers and subjects: 

“Fire Protection for Public School Prop- 
erty,” Homer W. Teamer, secretary-manager, 
Insurance Federation of Pennsylvania. 

“The Relation Between State Insurance Fed- 
erations and State Insurance Departments,” 
John L. Dumont, Insurance Commissioner of 
Nebraska. 

“Compulsory Automobile Liability Insurance,” 
W. C. Safford, Retiring-Superintendent of In- 
surance of Ohio. 

Another illuminating subject will be dealt 
with by James L. Madden, third vice-president 
of the Metropolitan Life Insurance Company 
and former manager of the insurance division 
of the Chamber of Commerce of the United 
States, who will present the findings of the 
National Federation committee on the all-im- 
portant matter of insurance education. 

The committee announces as principal ban- 
quet speaker Dr. Gus W. Dyer, professor of 
economics of Vanderbilt University. 

Another highly entertaining speaker of quite 
a different sort will be “Senator” Edward Ford 
of Michigan. 


FRENCH ACCIDENT BUSINESS FOR 1927 
Increasing Auto Mishaps Causing Concern 

Like several preceding years, 1927 has shown 
an underwriting loss for accident business in 
France, and the companies showing a profit 
derive it from their investments. Premium in- 
comes are well above 1926, but losses and ex- 
penses have risen even more. A new work- 
men’s accident bill is now before the chamber 





but, even though considerable changes are ex- 
pected before it becomes a law, it will be add- 
ing new burdens on the companies. One of the 
provisions is that an accident must be paid for 
the day after it has happened; the full salary 
is basis for per diem charges and not half as 
up to now. It is feared that these provisions 
will be abuses. 

Automobile accidents have increased in num- 
bers and the courts are in the habit of grant- 
ing heavy indemnities. Many companies intend 
to stop writing this business as they do not see 
how they can make both ends meet. A Cen- 
tral Information Bureau is planned to give the 
companies reliable data, also a Central Pre- 
vention Office to devise means of prevention 
and educate the public. Hospital and medical 
charges have risen beyond the general increase 
in cost of living. Some 1927 figures from the 
leading companies may serve to illustrate the 
ratio, in francs, these items bear to the gross 
premium income: 


Gross Prem. Per Diem Physician 


Company ; Income Payments and Drugs 
La Preservatrice 195,532,242 24,280,039 18,751,990 
L’Aigle wewcade 25,065,288 1,957,421 985,479 
EMP UOEE. cis dexs 79,841,978 8,703,065 6,572,732 


La Paternelle .. 31,915,844 4,130,724 3,063,221 
SIGUE © ck wdceeee 82,851,172 10,805,257 8,290,871 

The gross premium income of 17 stock com- 
panies was 207,276,129 francs in excess over 
1926 and amounted to 1,361,391,115 francs, of 
which 166,090,585 was reinsured. About 765,- 
123,056 was paid out in losses by these 17 stock 
companies which is a loss ratio of 56.2 (against 
51.8 in 1925 and 49.6 in 1926). The average 
for 3 years is 52.9 per cent. 














SEVEN 7 POINT FULL COVERAGE AUTOMOBILE POLICY 


ANOTHER CARRIER FORMED 


New Jersey Accident Organized in 
Newark 








WILL WRITE AUTO AND PERSONAL 
RISKS 
Company Starts With $100,000 Capital 
and Same of Surplus 

The New Jersey Accident Insurance Company 
of Newark is being organized in that city to 
write selected automobile and personal risks. 
The company will have a capital of $100,000 
and a surplus of the same amount at the start. 
Its affairs will be handled, for the time, and 
it will be operated by the New Jersey General 
Agency Company. 

Dr. D. T. Winter, formerly of the Manufac- 
turers Liability, is one of those who are said 
to be interested in the New Jersey Accident. 
Others are: Lester MacBain, Employers Liabil- 
ity; Hugh A. Kelly, Trust Co. of New Jersey; 
James Kelsey, vice-president of the Jackson 
Trust Co. of Jersey City; W. H. Gould of 
Fred S. James & Co., insurance, New York 
city; Edson A. Woodhull, director of the Cen- 
tral Home Trust Co. of Elizabeth, and A. C. 
Windsor, vice-president and director of the Lib- 
erty Trust Co. of Newark. 


Appoints Borough Agents 
The Constitution Indemnity Company, Phil- 
adelphia, has appointed the Tad Agency, Inc., 
as Bronx Borough agents at New York city. 




















costly. 


After all, profit is the first essential in the conduct of a business. 
So, naturally, you would be interested in the Republic Agency Plan 
—which means increased profits. If you will write for information, 


it will be sent to you at once. 








Satisfaction 


is Something 
COSTLY 


An agent who, for a long time, was perfectly: satisfied with the 
company he was representing, found that this feeling had been 


rs REPUBLIC F& 


CASUALTY & SURETY COMPANY 
35 East Wacker Drive, Chicago 
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Headquarter points of the 
Library Department: 








Insurance 


ECAUSE Life Insurance Companies 
must check their new applications 

for a record of former examination — 
BECAUSE Fire Insurance Companies 
must protect themselves against policy- 
holders who have fires too frequently— 
BECAUSE Accident and Health Insur- 
ance Companies must be prepared to 
note the accident that occurs and recurs 
to the same individual—Russell-Soundex 
should be part of the office equipment 
of each of these types of Companies. 


Russell-Soundex groups similar 
sounding names. if 
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451 Broadway 


New York City Chicago, IIl. 


for every type of 
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RUSSELL-SOUNDEX INSTALLATIONS IN THE MARYLAND ASSURANCE CORPORATION, BALTIMORE, MD. 


it saves time and error in inspecting 
lists of policyholders. Therefore it 
helps to eliminate the danger of fraud. 


The names “Berk” and “Burke” are 
pronounced alike and may refer to 
the same person — yet in alphabetical 
lists they are thousands of names apart. 
Brought together by Russell-Soundex 
“Berk” or “Burke” carry no dangers 
in your files. And the same is true of 
any other names pronounced alike but 
spelled differently. 


Send for the Russell-Soundex 
representative. 





Remington Rand Business Service Ine. 


89 Second Street 
San Francisco, Cal. 


1200 S. Grand Avenue 
Los Angeles, Cal. 


114 Federal Street 
Boston, Mass. 
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MAY APPEAL FOR ACQUISI- 
TION COST RELIEF 


Massachusetts Auto Commissions De- 
clared Inadequate 








CONFERENCE DECIDES ON ATTITUDE 





Field Supervision Allowance Is Only 2 Per 
Cent Under New Schedule 

In the make-up of the rates for compulsory 
automobile liability insurance recently promul- 
gated by Acting Insurance Commissioner Lin- 
nell of Massachusetts, two items aggregating 12 
per cent, bearing upon the acquisition cost of 
the business, were allowed by him, namely: a 
selling commission of 10 per cent and a field 
supervision charge of 2 per cent. These two 
items make up the total acquisition cost of the 
business. 

It is obvious that it is a difficult, if not im- 
possible, task for those engaged in the acquir- 
ing of this business to conduct their affairs 
within so small an allowance. For example, 
the general agent in Worcester, Springfield and 
Fall River would receive only $2.52 per pol- 
icy on the majority of cars insured. In the 
rural parts of the State his remuneration would 
be only $1.68. 

In the effort, however, to comply with the 
suggestion of the Acting Insurance Commis- 
sioner, many conferences have taken place both 
in Boston and elsewhere with all those con- 
cerned in the business with the result that the 
following action has been taken: the top or 
limit to be allowed for all these various items 
has been placed for the time being within the 
12 per cent set down. The scales of commis- 
sion received by general agents, regional agents, 
producers or local agents have been determined 
as follows: 

Territory I. The general agent will be 
allowed a total of 12 per cent, of which the 
regional agent will receive 8 per cent and 
brokers and local agents 7 per cent. 

Territories If and III. The general agent 
will be allowed a total of 12 per cent, of which 
the regional agent will receive 10 per cent and 
brokers and local agents 8 per cent. 

Territories IV and V. The general agent 
will be allowed a total of 12 per cent, of which 
the regional agent will receive 11 per cent and 
brokers and local agents 10 per cent. 


The earnest discussion of this matter has 
made it clear that the allowance of 12 per cent 
is wholly inadequate properly to recompense the 
individuals engaged in the business for the ser- 
vices they perform and the expenses they in- 
cur in selling and handling the business. Ac- 
cordingly the Conference on Acquisition and 
Field Supervision Cost for Casualty Insurance 
has recommended that the opinion of compe- 








“The Insurance Man’s Restaurant” 


46 GOLD STREET 


Between Fulton and John Streets 
New York City Phone Beekman 9991 

















tent counsel be sought immediately upon the 
question of making an appeal for relief from 
the department’s limitation as respects this 
acquisition cost, to the end that the insurance 
brokers and agents of Massachusetts be ade- 
quately compensated for their services and ex- 
penses in connection with their part in the ad- 
ministration of the Massachusetts Automobile 
Liability Security Act. 


S. K. Crawford With Standard Surety 

S. K. Crawford, with the United States Cas- 
ualty Company for the past five years, has re- 
signed to become superintendent of the liabil- 
ity, automobile and workmen’s compensation de- 
partment of the Standard Surety and Casualty 
Company of New York. 





Sympathetic Under- 
standing of All 
Agency Problems 


Prominent General Agent Cites 
This Reason for Preferring 
National Surety Company 


By M. R. Whited, Vice President 


The Coughlin & Whited Co., General Agents 
Cleveland, Ohio 


1. The Chairman of 
the Board of Directors, 
and the President of 
the Company are Ex- 
General Agents, under- 
stand the Fidelity and 
Surety problems in the 
field, are energetic, 
forceful solicitors them- 
selves and are most 
sympathetic in co-op- 
erating with the agents 
of the National! Surety 
Company in securing 
and holding business. 
2. The National Sur- 
ety Company is the 
Largest and Best Advertised Company in the 
Fidelity, Surety and Burglary Field, which reduces 
the selling resisters. 

3. ‘The various Department Heads are, for the 
most part, men who have had experience in the 
field and are in sympathy with agents, in solving 
their Underwriting problems, which enables the 
agents to get and hold business, and operate in 
an intelligent way. 

4. The National Surety Company has created 
and sold more new forms of Fidelity and Surety 
contracts. 

5. The service and co-operation received by 
Agents from the Home Office is most satisfactory 
due to the company being well established every- 
where in the United States and Canada, and have 
agents that are thoroughly trained to handle 
business for the account of other agents, which 
means prompt execution wherever and whenever 
a bond is required. 

6. The Claim Department of the National 
Surety Company is under careful supervision, with 
competent adjusters located in convenient points 
all over the United States, which assures your 
clients of efficient claim service. 





If you’d like to know more about National 
Surety Company service and would like to find 
out if we have an opening in your town, clip this 
ad, attach it to your letterhead and send to 


NATIONAL SURETY COMPANY 
World’s Largest Surety Company 
115 Broadway New York 
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NUMBER OF AUTO DEATHS 
INCREASING 


7226 Fatalities in 77 Cities for Year 
Ending November 3 








RATE IS UP 2 PER CENT 





513 Killed Within City Limits in Four- 
Week Period 

The Department of Commerce has announced 
that during the four weeks ending November 
3, 1928, 77 large cities in the United States re- 
ported 621 deaths from automobile accidents. 
This number (621) compares with 634 deaths 
during the four weeks ending November 5, 1927. 

For comparison, the number of deaths due to 
automobile accidents within city limits is de- 
sirable. Such figures are available for the four- 
week period ending November 3, 1928, and for 
the corresponding four-week period of 1927 for 
all of the 77 cities, the four-week figure in 1928 
being 513, as contrasted with 595 for the corre- 
sponding four weeks in 1927. 

Considering by four-week periods since May, 
1925, total deaths from automobile accidents for 
77 cities, regardless of place of accident, the 
lowest total (346) appears for the four-week 
period ending March 27, 1926, and the highest 
(606) for the four-week period ending Novem- 
ber 5, 1927. 

For the 52 week periods ending November 3, 
1928, and November 5, 1927, the totals for the 
77 cities, were respectively, 7226 and 6983 which 
indicate a recent rate of 22.1 per 100,000 popu- 
lation, as against an earlier rate of 21.7, or an 
increase of 2 per cent in the rate in a single 
year. 

For the last four-week period reports as to 
whether deaths occurred from automobile acci- 
dents within city limits or outside were received 
from all of the 77 cities reporting. In these 
cities in this four-week period, the total num- 
ber of deaths from automobile accidents was 
621, but only 513 of these were due to accidents 
within city limits. 


CLAIMS’ REFEREE APPOINTED 
Receivership of American Bonding and 
Casualty Has $800,000 of Assets 
Des Moines, Iowa, November 26.—S. F. 
Wadden, Sioux City lawyer, has been appointed 
to act as referee in adjudication of remaining 
claims against the defunct American Bonding 
and Casualty Company receivership, by Judge 
C. C. Hamilton of the Woodbury County dis- 

trict court. Assets are about $800,000. 

There are still 1500 litigations pending 
against the Sioux City company which failed 
in January, 1921. W. F. Grandy is the re- 
ceiver. Wadden’s duty is to determine facts 
and conclusions of the law in these suits. 

It is estimated there are between 3000 and 
4000 claimants who are seeking a total of $1,- 
500,000. These claims have been divided into 
various classes. After evidence has been pre- 
sented before the referee and he has ruled on 
each claim a test case representing each class 
of claims will be appealed to the Iowa Supreme 
court to determine the legal status. 
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INTERNATIONAL RE-INSUR-= 
ANCE GOING STRONG 


Company Wrote $1,230,000 in First 
Four Months 








LONDON CONNECTIONS ESTABLISHED 
Assets Increased by 30 Per Cent to $3,900,- 
000 

The rapid growth of the International Re- 
Insurance Corporation, one of the newer insur- 
ance companies organized with its home office 
in Los Angeles, is indicated in the president’s 
report as submitted to the board of directors 
of the company at their November meeting. 


Although the company only started business 
on July 1, 1928, it has far exceeded its expec- 
tations in that it has anticipated a year’s growth 
in the first four months of its existence, having 
contemplated writing only $1,000,000 for the 
first twelve months, whereas the first four 
months show gross writings of $1,230,000. At 
date of inception the company had paid-in capi- 
tal and surplus of $3,000,000, which constituted 
its gross assets. The balance sheet, as submit- 
ted at the board meeting, shows gross assets O1 
nearly $3,900,000 or an increase in assets for 
the four-months’ period of more than 30 per 
cent. 

The corporation is international in scope as 
well as in name. It has established definite con- 
nections in the London market as well as in 
the various important insurance centers in the 
United States. It was originally sponsored by 
a group of Eastern insurance executives and 
bankers, joining with a like group of Los An- 
geles financiers and insurance executives. 

Carl M. Hansen, president of the company, 
has for many years operated successfully rein- 
surance institutions of a similar character in 
the United States. 


BROADCASTS INSURANCE SPEECH 
Henry S. Ives Says Thoughtless Business 
Men Encourage Socialism 


That thoughtless business men encourage so- 
cialism in this country by agitating for gov- 
ernment interference in business to their own 
profit was the declaration made by Henry 
Swift Ives, vice-president of the Casualty In- 
formation Clearing House, Chicago, in an ad- 
dress broadcast last week over Station WJAZ 
of the Zenith Radio Corporation under the 
auspices of the American Vigilant Intelligence 
Federation. 

Mr. Ives denounced “professional uplifters, 
the common or garden varieties of reformers, 
the obsequious demagogues, the ground-earing 
politicians, the invaders from foreign shores” 
and other sinister forces at work to influence 
the unintelligent and unthinking voter. Business 
men who are capitalists as far as their own 
business is concerned and are socialists as re- 
gards other men’s busines are responsible for 
much of the headway made by socialism in this 
country. “Without the support of many busi- 
ness men 17 States would not have gone into 





the business of providing workmen’s compensa- 
tion insurance in competition with or to the 
exclusion of private insurance companies,” 
declared Mr. Ives who urged a real campaign 
against political autocracy as manifest in gov- 
ernment interference with private business. 


C. R. Lawton on Eastern Agency Trip 

C. R. Lawton, manager of the special risks 
department of the Central Surety and Insur- 
ance Corporation, Kansas City, is on a tour of 
the Eastern States in the interest of the business 
of the company, and while away will spend 
considerable time with general agents R. S. 
Hoffman and Company, of Boston, Mass., and 
I, A. Burnett Company of Pittsburgh, Penna. 





Why Not Co-operate 
Writing 
Credit Insurance? 


While it takes a specially trained agent to sell 
credit insurance, we have originated a plan 
whereby the agent for general lines of insurance 
can function with us to his definite profit. 


Do you know that American Credit Insurance 
absolutely protects a Manufacturer’s or Jobber’s 
book accounts against abnormal, unforeseen 


General Insurance Brokers, have you ever con- \ 
sidered the selling possibilities of this rapidly- 
expanding form of insurance? 


C. E. HEATH BEGINS NEW DUTIES 
Starts as Vice-President of Standard 
Surety and Casualty 

Charles E. Heath, chief examiner of casu- 
alty and surety companies for the New York 
insurance department, left that post last Satur- 
day to begin his new duties as vice-president of 
the Standard Surety and Casualty Company, 
the running mate of the Standard Insurance 
Company, New York. 

Mr. Heath’s acceptance of his new post was 
announced some time ago in THE SpEcTATOR 
and he now leaves the New York department 
after 24 years of public service in the insur- 
ance supervisory branch, where he won an en- 
viable reputation. 
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losses? Do you realize that it safeguards all of 


a concern’s resources—net profits, surplus, capi- 
tal? That it tends to reduce the normal expect- 


ancy of credit loss, through a collaterial Collec- 
tion Service which is the last word in efficiency? , 


You can make money co-operating in the selling 


of American Credit Insurance. 


Why not talk it ; 


over with us? See which of your present clients 
are not yet protected by Credit Insurance; then 
write or phone any of our offices for the details 


of our plan. 


CThe AMERI CAN 


CREDIT~- INDEMNITY Co. : 


OF NEW YORK 


J. F.M* FADDEN., presipent 


Offices in all leading Cities: 


New York, St. Louis, 
San Francisco, 


Chicago, 
Philadelphia, 
Atlanta, Milwaukee, 


Cleveland, Boston, 
Baltimore, Detroit, 


Etc. 


In Canada: Toronto, Montreal, Etc. 
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SKY WRITING 


By “Q. B.” 











In underwriting aircraft risks, the pilot is 
the most important factor and the first to be 
studied. Therefore, in beginning here what I 
intend to be a series of short articles dealing 
with aircraft underwriting, I turn my primary 
attention to the wielder of the control column 
or “joystick” as it is known to those in the 
game. 

How is the pilot licensed? By that I mean 
does the bureau of aeronautics of the Depart- 
ment of Commerce class him, if he is a Fed- 
eral licensed pilot, as a commercial or private 
pilot? Federal commercial pilots are licensed 
as transport, limited commercial and industrial 
pilgts. Federal private pilots are classed as 
private pilots or student pilots. Private pilots 
not classed as students may pilot licensed or 
unlicensed aircraft but may not carry passen- 
gers or property for hire and cannot instruct 
students for hire while in flight. Student pilots 
are licensed only to pilot licensed aircraft while 
being instructed. 


Transport pilots may fly any kind of licensed 
aircraft. They may instruct students but may 
not pilot unlicensed aircraft carrying passen- 
gers for hire. Limited commerical pilots may 
not carry passengers for hire outside the area 
named in their licenses nor instruct students for 
pay. Industrial pilots may pilot any type of 
licensed aircraft not carrying passengers for 
hire but may not pilot unlicensed aircraft carry- 
ing either passengers or property for hire and 
may not instruct students for pay. 

A minimum of 200 hours solo flying is re- 
quired for transport and limited commercial 
pilots; industrial pilots must have at least 50 
hours of solo flying behind them; and private 
pilots must have had 10 hours of solo flying. 


Transport and limited commercial pilots must 
renew their licenses every six months, while 
industrial and private pilots’ licenses must be 
renewed yearly. Strict physical examinations 
are given upon original application and upon 
each successive renewal. Examinations in air- 
craft and engine knowledge also apply. 

The 50 solo hours requirement for industrial 
pilots harks back to wartime training days 
when an officer was not permitted to wear 
“wings” until he had done at least 50 hours 
solo. It is an absolute minimum which should 
never be lowered. It may be questioned whether 
10 hours solo is enough for a Federal private 
pilot license. My own log book shows that 
I made my first solo flight after 2 hours and 
35 minutes of dual instruction, but that was 
under war conditions and there were -many 
who were sent solo with less. Later the regu- 
lations called for at least 8 hours’ instruction 
before a man could be sent solo. I do not 
believe that a pilot is fit to fly away from the 
immediate vicinity of a large aerodrome after 
only 10 hours solo and any insurance under- 
writer who made a practice of insuring flights 
undertaken with a minimum Federal private 
pilot license would, in my opinion, be courting 
disaster. The question of pilots’ qualifications 
covers such a wide range that it will have to 
be “continued in our next.” Watch for the 
subsequent discussion on this topic. 


Casualty Actuarial Society’s Proceedings 

The Proceedings of the Casualty Actuarial 
Society for 1927-1928 can now be obtained 
in one volume, price, $4. This volume (XIV) 
embraces Number 29 (November 18, 1927) and 
Number 30 (May 25, 1928), and the 1928 Year 
Book, and includes 535 pages, in blue cloth 
binding. It may be procured through The Spec- 
tator Company. 
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PREDICTS INCREASED 
SURETY BUSINESS 


Year Will Show Good Results, Says 
American Surety Official 








PRODUCTION MANAGER’S VIEWS 





Nationwide Survey Indicates Gains, De- 
clares R. L. Neptune 


The high rate of expansion in most lines of 
business activity during the month of October, 
and particularly the last few weeks, gives evi- 
dence that the surety business of the country 
will increase to banner proportions for the cur- 
rent year, according to R. L. Neptune, produc- 
tion manager of the American Surety Company, 
New York. 

Mr. Neptune points out that reports received 
from the company’s forty-odd branches, which 
supervise over 15,000 local representatives, in- 
dicate that the majority of the branches are 
ahead of their production premium quotas 
which seem to assure a substantial increase in 
the company’s business for the year. Says 
Mr. Neptune: 


Recent reports, particularly those after elec- 
tion, give further evidence of an unusually high 
rate of activity in industry and trade and prom- 
ise that many lines of business will achieve new 
high records for the full year. Gross earnings 
of utility companies showed a marked increase 
in the month of September, with a gross rev- 
enue of $179,000,000. Gross earnings of utility 
companies or systems operating gas, electric 
light, heat, power, traction and water services 
for the first nine months of this year amounted 
to $1,637,917,891, an increase of $79,631,213 
over the same period of last year. Steel book- 
ings in the month of October amounted to 
3,751,030 tons, the largest figure since April. 

Likewise, the industrial production. in auto- 
mobile and building construction industries con- 
tinues at a rapid pace. The plan of one of the 
country’s largest automotive industries to in- 
crease its outstanding common stock to which 
the corporation is committed to make regular 
dividend payments of over $130,000,000 be- 
speaks the confidence of the leaders in this in- 
dustry in the country’s future prosperity. 

The activity in the stock market may be re- 
sponsible to some degree for money rates which 
continue high but commercial money is ample 
for the needs of trade and reflects the expan- 
sion in business. One of the best indications of 
prosperity is the thrift of the wage earners 
throughout the country. It is indicated: that 
deposits. in savings banks for this year will 
increase two billion dollars and the depositors 
will increase two million. 


Constitution Indemnity Appoints Brook- 
lyn Agency 
The Constitution Indemnity Company, Phila- 
delphia, has appointed the Sturtevant-Overin 
Agency as borough agents in Brooklyn, N. Y., 
with headquarters at 931 Third avenue. 





To Write Aviation Risks in Canada 

The United States Fidelity and Guaranty 
Company, Baltimore, has been licensed to 
write aviation insurance in Canada in addition 
to the lines it is already authorized to handle 
in the Dominion. 
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| This offering does not represent new financing by the Company. 


25,000 Shares 


EQUITABLE CASUALTY & SURETY COMPANY 
Capital Stock 





Mr. Harold Spielberg, Chairman of the Board of the Equitable Casualty & Surety Company writes us as follows: 


HISTORY: The Equitable Casualty & Surety Company was incorporated on October 27, 1924, under the Insurance Law of 
the State of New York, with a capital stock of $250,000. 


The Charter has been amended with the approval of the Insurance Department and the Company’s capital stock has been 
increased and is now $1,000,000. 


BUSINESS: The Company writes Fidelity, Casualty and Surety business. Its operations have been confined to the states 
of New York and New Jersey, but it is our purpose to enter other states at once. The Company is now quali- 
fied to do business in Illinois and plans to establish branches and appoint general agents throughout the country. 


THE CHASE NATIONAL BANK OF THE CITY OF NEW YORK... Transfer Agent 





CENTRAL UNION TRUST COMPANY OF NEW YORK.................. Registrar 
CAPITALIZATION : inciinniiieai — 
$10 Par Stock —Full paid and non-assessable...... 100,000 shares 100,000 shares 


GROWTH: The resources of the Company have increased tenfold in four years. The following figures taken from the 
records of the Company tell the story of its rap d and consistent growth. 


Premiums Capital 
written during and Total 
year Surp us Reserves Fesources 
SRR iivdewsdsenseken 2065 50nuad $ 380,812.70 $ 2712.26 $ 386,902.60 
ee Pee $ 481,619.00 452 358.66 89,784.34 553,670.25 
De el Ns on eee dene ee pes 851,732.00 450,565.33 403,549.87 893,265.25 
Oe | ae) a 1,667 ,607.00 905,726.52 1,070,089 .37 1,993 896.48 
Sept. 30, 1928 (9 months)..... 2.412,141.00 1,929 254.19 1,909,955.63 3,885 994.48 


DIVIDENDS: Ahn initial dividend of $.25 per share was paid on August 15th, 1928. A similar dividend of $.25 per share 
was paid on November 15th, 1928 and the Board of Directors has voted to increase the next quarter's divi- 


dend to $.50 per share. 





GENERAL: The Chase National Bank of the City of New York has been appointed custodian of the securities for the 
Company. Price, Waterhouse & Co. have been engaged to act as auditors for the Company. 


THE BOARD OF DIRECTORS INCLUDES: 


ALLEN I. COLE R. J. MALOY, Comptroller 
(Chairman of Board, Pennsylvania Exchange Bank) (Formerly New York State Insurance Department) 
CHARLES DOHERTY JOSEPH MARTINSON 


(Vice-President, United Hetels Co. of America) 
ISIDOR M. FINE 


(M. tine @ Sons, Manufacturers) G. FOSTER SMITH 
A. F. HANCOCK (President, Nassau National Bank, Brooklyn) 


(Martinson’s Coffee) 


(Vice-President, Cosmopolitan Fire Insurance Co.) 
BERNARD SPIELBERG, Vice-Presid 
W. A. HAUCK, Vice-President er 
(Palmer and Company) HAROLD SPIELBERG, Chairman of Board 


SAMUEL S. KCENIG 


(Koenig, Sittenfield and Bachner) EUGENE T. WARNER, President 


Price $52.00 Per Share 





This stock is offered when, as and if received by us and subject to approval of our counsel. 


PALMER AND COMPANY 


ESTABLISHED 1901 
MEMBERS NEW YORK STOCK EXCHANGE 
61 BROADWAY NEW YORK 





The above statements are not guaranteed, but are b-sed on informat‘on which we believe to be true. 
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( J. Roy Prosser & Co., N. Y......... 64 65 Security Ins. Co. gp ogy Haven 
INSURANCE STOCKS Tae | & Co., Hartford......... a 64 66 Arthur Atkins & Co., N. Y.......+++ 127 132 

The following quotations, as of December 3, Gilbert Eliott & Co., N. 63 66 St. Paul F. & M., Ins. Co. 
. * Globe & Rutawe. J. Roy Prosser & Co., Ss Ml ccwiiens 215 220 

1928, are from reliable houses, and if any of Lewis & Co., Hartford.............. 2950 =O... McKinley & & Co, RRS 217 222 

: : ” Gilbert Eliott & — N Bi Cecccses 2990 wea Southe 
our readers are interested in stocks not appear- =, AT ctican Ins Co. Gilbert rf Se ee ae 37 39 
ing in this list, the Research Bureau of Tue L. A. Hollander & Co., Newark...... 50144 «52 Stuyvesant 330 
- J. Roy Prosser & Co., N. V.......0. 51 52 J. Roy Prosser & Co., a. 4 320 
SPECTATOR will endeavor to supply the data: Arthur Atkins & Co., N.Y.......... 51 53 Arthur Atkins & Co., N.Y.......0+. 325-335 
Lewis & Co., Hartford.............. 51 53 Gilbert Eliott & Co., 'N. ¥. CGisasaa'a 315 325 
; ; Bid Offered Gilbert Eliott & Co., N. ¥.C........ 5034 514% — Sun Life Assn. 

American Alliance (new stock) Hanover Fire (ex stock div.) Lewis & Lo. ME ceceacaecce 2375 2450: 
Arthur Atkins & Co., N. Y........ we 49 52 Arthur Atkins & Co., N. Y.......... 80 84 U. S. Fire Ins. Co. 

American Alliance (rights) Lewis & Co., Hartford.............. 81 83 Henry G. Rolston & Co., x. Mid ave 120 124 
Arthur Atkins & Co., N. Y.C..... co “386 200 Gilbert Eliott & Co., N. ¥.C........ 79 82 J. Roy Prosser & Co., ice ae 122 

American Insurance Co. @ Newark Halifax Fire (ex rights) Lewis & Co., Ha so A aeEKeseses 116 122 
Arthur Atkins & Co., N. Y.......... 32 34 J. Roy Prosser & Co., N. Y......... 4214 4416 Universal Ins. Co. 

Miliken & Pell, Newark, N. J........ 32 33 Harmonia Ins. Co. (ex rights) Arthur Atkins & Co., N. Y........-- 78 81 
J. S. Rippel & Co., Newark......... 3134 321% J. Roy Prosser & Co., N. Y......... 48 52 United States Merchants & Shippers 

L. A. Hollander & ’Co., wee Sere 32/4 33144 Arthur Atkins & Co., N. Y.......... 47 50 J. Roy Prosser & Co., N. Y.....-++- 460 480: 
Gitbert Emmott & Co., N. ¥.C....... 314% 3214 Henry G. Rolston & Co, N. Y...... 49 51 Henry G. Rolston & is 3 465 480 

American Reserve Ins. * Harmonia Ins. Co. Gights) Virginia F. & M. " 
J. Roy Prosser & Co., 1. 95 98 J. Roy Prosser & Co., N. Y......... 16 18 Arthur Atkins & Co., N. Y......-.-- 126 135- 

American Salamandra Henry G. Rolston & Co. Pe 6ecens 16 18 J. Roy Prosser & Co., es Ee etevcewne 128 135- 
Henry G. Rolston & Co., N. Y..... - 6550 590 Home (N. Y.) ex Home ag Co. Westchester Fire 

American Surety J. Roy Prosser & Co. See 595 605 McKinley & Co., N. iF  utegearad’ 99 101 
Lams. &:Co,, Mesteg: .... cc ccceces 315 ed MeKiniey & Ca, Ne Be. ccccccccccas 595 605 Arthur Atkins & Cain Ni Wiccccsccce 99 101 

Bankers & Shippers Gilbert Eliott & Co., N. V.C........ 598 605 J. Roy Prosser & Co., NY avuaatea 98 100 
Arthur Atkins & Co., N. Y........ «os 6850 560 Lewis & Co., Hartford..... a aoc caiea 600 605 
Gilbert Elliott & Co., N. Y.C....... 550 560 Hudson Cas. Ins. Co. HARTFORD STOCKS 

Bankers Indemnit (Newark) McKinley & Co., Nu WV... cccccccces 10 12 Aetna Casualty and Surety 
Miliken & Pell, Newark, N. J....... ‘ 2444 25 Importers and Exporters Conning & Co., Hartford..........++ 1200 1250 
J. S. Rippel & Co., pO, ee 2414 2434 Arthur Atkins & Co., N. V......... a 91 94 Lewis & Co., epee 1220 veee 

L. A. Hollander & Co., Newark...... 24 25 Gilbert Eliott & Co., N. Y.C....... 91 94 Aetna Insurance Fire i 

Rallinns Eemies (new stock) Ins. Co. of North America Conning & Co., Hartford..........-+ 655 665- 
J. ay prose @:Ca. 0. Y. ccsces 49 51 Lewis & Co., Hartford............- ,. 84 87 Lewis & Co., MNUEE Soa os cc cen 655 665. 
Henry G, Rolston & Co., N. Y...... 4916 5014 Maryland Casualty Aetna Fire (rights) 

Gilbert Elliott & Co., N. ¥. C....... 4914 5014 Lewis & Co., Hartford.........ccee. 177 181 Conning & Co., Hartford..........-- 275 280 

Brooklyn Fire Gilbert Eliott & Co., N. ¥.C....... 172 178 Lewis & Co., Hartford..........++++ 178 183. 
ie =. . Batson Ce N,V. 6 sce 110 113 Milwaukee Mechanics’ Aetna Life Ins. Co. 

Camden F; Arthur Atkins & Co., N. V.......... 52 55 Conning & Co., Hartford..........-- 955 970 
Arthur Atkins & Sg ME Wiad cuccsios 32 34 Henry G. Rolston & Co., N. Y...... 52 54 Lewis & Co., [AT ERS 950 965 
McKinley & Co., WOW... cles. 32 33 Gilbert Eliott & Co, N. Y.C....... 51 55 Automobile Insurance 
L. A. Hollander & Go., Newark...... 313% 3214 Missouri State Life Conning & Co., Hartford..........++ 460 470 
Gilbert Elliott & Co., WO C.....:. 313% 3012 Arthur Atkins & Co., N. Y.......... 116 118 Lewis & Co., co ees 460 470 
Miliken & Pell, Newark, ee Be ae weninve 3134 324% National Liberty (new stock) Conn. General ’Life - 

Carolina Insurance Henry G. Rolston & Co., N. Y...... 32 33 Conning & Co., Hartford.........++- 1750 1765 
J. Roy Prosser & Co., N. Y......... 59 61 J. Roy Prosser & Co., N. Y......... 324% 3314 Lewis & Co., Hartford.......2.c0ss- 1750 ewes 
Arthur Atkins & Co., N. Seats 58 62 Arthur Atkins & Co., N. Y.......... 32 34 Hartford Fire s = 

Chicago F. & M. National Surety (new stock) Conning & Co., Hartford.......---++ 885 895 
Charles Sincere & Co., Chicago...... 16 174% McKinley & Co... N. V... 2. cc cccces 145 150 Lewis & Co., MSAD eS cuca tines 885 895 

Commercial Cas, Ins. Co, Nat’oual Union ye Hartford Steam Boiler 
ae & Pell, Newark, We Fisesenss 4814 50 J. Roy Prosser & Co., N. Y......... 355 365 Conning & Co., Hartford.........--- 765 780 

Ibert Bott Coy Newark. +++++: a Gilbert Eliott & Co., N.Y. C....... Os vans Lewis & Co., Hartford...........++- 765 775 
bitter liott & Co., be Sk > apie eae 48 51 New Amsterdam . National Fire = 

Continental Assurance MeKinley & Co., No Win. cccccccces 78 80 Conning & Co., Hartford..........-- 1130 1150 
Charles Sincere Co., Chicago........ 94 99 Gilbert Eliott & Co., N. ¥. C........ 79 81 Lewis & Co., Mati < cc ccc cneee 1125 1150 

Continental Cas. New Jersey Ins. Co. Phoenix Insurance - 

Charles Sincere & Co., Chicago...... 75 76 J. S. Rippel & Co., Newark......... 70 74 Conning & Co., Hartford.........--- 850 860 

Continental Ins. Co. New Vork Casualty Co. Lewis & Co., Hartford.......0.ce00- 845 860 
Lewis & Co., Hartiord........c.ccses 89 90 J. Roy Prosser & Co., N. Y......... 104 106 Travelers Insurance . 

Eagle Fire (Newark) Lewis & Co., Pacttottl...cccscccccves 104 106 Conning & Co., Hartford..........-- 1650 1670 
J. S. Rippel & Co., Newark.......... 89 93 Gilbert Eliott & Cape es Oeics ccs 104 106 Lewis & Co., Hartford........-+++-- 1650 1670 
Gilbert Elliott & Co., N. Y. C....... 88 92 New World Life 

Excess Ins. Co. of America Charles Sircere & Co., Chicago...... 15 16% NEW ENGLAND STOCKS 
Gilbert Eliott & Co., N. Y. C........ 17% 19% Niagara Fire American Investment Securities Co. 

Fidelity-Phenix Lewis & Co,, Hartlotd. ....ccccccoes 147 151 Chas. A. Day & Co., Inc., Boston... . 24 26 
Lewis & Co., Hartford.............. 105 107 North River Ins. Co. Boston Casualty Ps 

Fidelity and Casualty Arthur Atkins & Co., N. Y.......... 370 385 Chas. A. Day & Co., Inc., Boston.... 15 20 
Asthur Atkins & Co., N: Y........0+ 195 203 Pacific Fire Boston Insurance 
J. Roy Prosser & Co. pos es eee Sowa 200 205 Henry G. Rolston & Co., N. Y...... 160 180 Chas. A. Day & Co., Inc., Boston.... 1400 
Gilbert Miliott & Ce, N. ¥.C. .....08: 197 202 Peoples Natonal Capitol Fire Ins. Co. 

Firemen’s Insurance Co. of Newark J. Roy Prosser & Co., N. Y......... 36% 37% Chas. A. Day & Co., Inc., Boston , 

Miliken & Pell, Newark, N. J....... 45 45144 Henry G. Rolston & Co., N. Y...... 37 38 WIONMMOING cecceccdercissevecucés 95 

Henry G. Rolston & Co., : *) a 45% 46 Presidential F. & M. CRIs icles cour nede ee coens 285 

}- 3 Rippel & Co., Newark......... 45 45% Charles Sincere & Co., Chicago...... 29 was Columbian National Life Ins. Co. " " 
A. Hollander & Co., Newark...... 45 4514 Public Fire Ins. Co. Chas. A. Day & Co., Inc., Boston.... 425 435 

Aetker Atkins & Co., N. | ae 4414 46 J. S. Rippel & Co., Oe 26 27 Mass. Bond & Ins. Co. (new) rs aoe 

Gilbert Eliott & Co., N. ¥. C........ 4434 4534 ’ Miliken & Pell, Newark, i 3 ae 26 27 Chas. A. Day & Co., Inc., Boston. ... 540 565 

Franklin Fire Republic Fire, Pittsburgh (ex Sa Mass. Title Ins., Pfd. - = 

cote Atkins & Co., N. ¥.......... 445 mas bee = nag & gee Barres 40 42 Chas. A. Day & Co., Inc., Boston. . 25 35 
ens Falls Republic Fire, Pittsburg rig! tl ge 
Artiur Atkins & Co., N. V...6.6005 63 66 Henry G. Rolston & Co., N ewe Ge. 2% 3 (Concluded on next pat 4 ) 




















BANK & INSURANCE STOCKS Specializing J. §. RIPPEL & CO. 
FOR INVESTMENT , Tinddiatesihin 


in 
American Insurance Company 


American Equitable NE WAR K Firemen’s Insurance Company 


Commercial Casualty Insurance Co. 
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New England Fire 


Chas. A. Day & Co., Inc., Boston.... 50 55 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.... 500 550 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.... 300 
Providence-Washington 

Chas. A. Day & Co., Inc., Boston.... 820 850 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston.... 220 230 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 33 38 


EQUITABLE CASUALTY AND SURETY 
STOCK OFFERING 
Shares in $4,000,000 Organization Being 
Handled by Palmer & Company 

Palmer & Company, members of the New 
York Stock Exchange, are offering, as of Tues- 
day of this week, 25,000 shares of stock of the 
Equitable Casualty and Surety Company, New 
York city. This is the first time that any stock 
of this company has been allowed to the pub- 
lic. The Chase National Bank of New York 
is transfer agent and the Central Union Trust 
Company of New York is registrar. The stock 
is being issued at $52 per share. 

The Equitable Casualty and Surety, which 
was organized in October, 1924, has made a 
remarkable growth and has consistently main- 
tained the lowest combined loss and expense 
ratio of any company in its first years of opera- 
tion. An initial dividend of ttventy-five cents 
per share of $10 par value was paid on August 
15, 1928, and a dividend of the same amount 
was paid on November 15, 1928. The directors 
have voted to increase the next quarter’s divi- 
dend to fifty cents per share. 

The Equitable Casualty, of which Harold 
Spielberg is chairman of the board, wrote pre- 
miums during the first 9 months of this year 
of $2,412,141 and has a capital and surplus of 
about $2,000,000, with assets of nearly $4,000,- 
000. The directorate includes such well-known 
financial and business powers as Allen I. Cole, 
chairman of the Pennsylvania Exchange Bank; 
G. Foster Smith, president, Nassau National 
Bank; Charles Doherty, vice-president, United 
Hotels Company of America; and I. M. Fine, 
M. Fine & Sons, manufacturers. 


CAR OWNERS MUTUAL HEARING 
Final Effort Made to Save Concern from 
Receivership 
Boston, Mass., December 4.—In a final ef- 
fort to save the Car Owners Mutual from fall- 
ing into a receiver’s hand, Attorney John Sher- 
burne, counsel for the company summed up his 
case last week before the master, W. H. Hitch- 
cock, and the assistant attorney general, Roger 
Clapp, representing the Commonwealth. His 
statements, for the most part, resolved them- 
selves into a denunciation of the computation of 
the reserve by the chief examiner of the insur- 
ance department, Katherine M. O’Leary, and a 
plea that her testimony be discounted. The 
company claims that through her miscalculation 
and because she drew her conclusions from 28 
out of 3800 settled cases, she had done the 

company irreparable damage. 

Her testimony showed that the company had 
exceeded its reserve on these cases by 50 per 
cent (the company having carried a reserve on 
thes of $8275 and having settled them for $13,- 





000), and that over 50 per cent of the 1928 
cases had been marked “no probable case” and 
against these the company carried no reserve. 
This 50 per cent increase the defense character- 
ized as an “arbitrary act.” By figuring the re- 
serve on the statutory basis of 60 per cent, 
which the company’s counsel declared is contin- 
gent upon the methods used by Miss O’Leary 
in calculating the premiums earned, left no ques- 
tion but that the company had more than com- 
plied with the legislative requirements. The 
only legal point in the case, he contended, upon 
which he asked the master to rule, as to a point 
of fact, was that the former commissioner had 
failed to act in accordance with the statute by 
establishing an adequate reserve percentage and 
this left the company no alternative but the 
statutory reserve of 60 per cent. To these argu- 
ments the State’s counsel replied that their whole 
case rested on the chief examiner’s testimony, 
which was based on scientific knowledge and 
underwriting practice in contrast to figures made 
by the claim manager of the company upon 
whom this duty had been imposed by its of- 
ficers, and that any computations offered by the 
company as a reserve would therefore be viewed 
with suspicion by the State as to their correct- 
ness. 


NEGATIVE REPORT ON COMPULSORY 
AUTO INSURANCE 
Maryland Commission, After Study, De- 
clines to Recommend Bill 

BALTIMORE, Mp., December 4.—Compulsory 
automobile insurance will not be recommended 
for Maryland at the next session of the Legis- 
lature, which begins in January. 

The commission appointed by Governor 
Ritchie to study the plan is headed by Carville 
D. Benson, State insurance commissioner, and 
the survey which it has made justifies nothing 
but a negative report. 

The compulsory law has been opposed from 
the start by all the local casualty insurance 
companies. With the unfavorable experience in 
Massachusetts as a background, it seems prob- 
able that they will be able to prevent a similar 
experiment being tried in Maryland. 





As An Investment Suggestion 
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231 South La Salle St. 
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ANALYSIS OF INDUSTRIAL 
ACCIDENT PREVENTION 





New Basis of Investigation Needed, 
Says H. W. Heinrich 


CALLS PRESENT WORK MISDIRECTED 





Accidents Not Causing Injuries, as Well 
as Those That Do, Must Be Studied 


Present-day industrial accident prevention is 
misdirected, according to H. W. Heinrich, as- 
sistant superintendent of the inspection and 
engineering division of the Travelers Insurance 
Company, Hartford. Mr. Heinrich’s findings 
were presented before the twelfth annual New 
York State Industrial Safety Congress at 
Syracuse, this week. 

It is misdirected because such work has been 
and is even now based almost solely upon an 
analysis of the causes of accidents which result 
in serious injuries, it was explained. 

Recent investigations conducted by Travelers 
engineers have made it possible for them to 
offer a new basis for guidance in accident pre- 
vention, which shows that all accidents must be 
studied and ‘that action must be predicated upon 
those mishaps which cause no injuries as well 
as upon those that do cause injuries. An analy- 
sis of 75,000 accidents, made some time ago, 
enabled Travelers engineers to establish the con- 
servative ratio of 29 to 1 between minor and 
major injuries and now, from data available 
concerning the frequency of potential or no- 
injury accidents, it is estimated that there is a 
ratio of 10 to 1 between potential-injury acci- 
dents and those causing injuries. These ratios 
consequently show that in a unit group of 330 
accidents, 300 result in no injuries, 29 in minor 
injuries, and one in a major or lost-time case. 

“The importance of any individual accident 
in prevention work lies in its potential power to 
create injury, and not in the fact that it actually 
does or does not so result,’ Mr. Heinrich de- 
clared. “When we, therefore, arbitrarily se- 
lect lost-time or so-called major accidents as the 
basis for our analysis and for guidance in pre- 
vention, we are seriously misled in regard to 
corrective action.” 

“That this is true is readily perceived when 
we consider that the major injury does not 
always result from the first of the accident series 
of which it is a part. It may occur as a re- 
sult of the last accident or at any intermediate 
point, or it may be the result of an exceptional 
isolated accident type that might never occur 
again.” Mr. Heinrich attributed a part of the 
misdirection of efforts to a misunderstanding of 
terminology. In this connection, he asserted that 
an accident is any event that occurs without one’s 
foresight and that it need not necessarily pro- 
duce an injury. 


Massachusetts Brokers Organizing 
Brokers and agents in Massachusetts are get- 
ting together to protect their interests. A mass 
meeting will be held in Boston tomorrow to 
consider plans. 
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WILLIAM C. SAFFORD’S CAREER 
New Vice-President of American Liability 
Was Youngest Insurance Superin- 
tendent 

William C. Safford, whose resignation as 
Superintendent of Insurance for Ohio to become 
vice-president and general manager of the 
American Liability and Surety Company of 
Cincinnati was announced in THe Spectator 
recently, is said to have been the youngest 
Superintendent of Insurance in the United 











WILLIAM C. SAFFORD 


States. He was promoted from deputy super- 
intendent to superintendent of Ohio at the age 
of 28 and served the department for six years. 
He was instrumental in getting the National 
Convention of Insurance Commissioners to Cin- 
cinnati in 1927 and has served on many of that 
body’s committees. 

The American Liability is identified with the 
Western & Southern Life Insurance Company 
and is said to be the only Ohio company do- 
ing a surety business. It plans expansion as 
rapidly as developments warrant and writes 
casualty and surety lines. 
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INSURANCE 
COMPANY STOCKS 


Six of the stocks recommended 
by us last year more than 
doubled in value. Write for 


Circular B D which describes | 
several issues which still seem 
to be underpriced. | 





Quotations on Request 


ARTHUR ATKINS & CO. 


27 William Street 
New York 


Hanover 3707 
































AETNA (Fre) INS. CO. 
WESTCHESTER FIRE INS. CO. 


CIRCULAR ON REQUEST 











115 Broadway 


Barclay 7500 

















CENTURY INDEMNITY’S TRAINING 
SCHOOL 


14 Students Graduated from Burglary 
Insurance Course 


Fourteen students of the training school of 
the Century Indemnity Company, Hartford, 
have been graduated from the burglary insur- 
ance class after three months of intensive train- 
ing under Robert E. Broderick, burglary under- 
writer. 

The first phase of the training consisted of a 
course in the bonding and surety lines under E. 
S. Crookes, supervisor of the contract bond 
division; Ernest Killer, supervisor of the court 
and fiduciary bond division; and W. N. Belden, 
supervisor of the fidelity and blanket bond di- 
vision. The students were then enrolled for a 
study of accident and health insurance under 
L. M. Willson, accident and health underwriter. 


The burglary course, which has just been 
completed, will be followed by three months 
study of automobile insurance, after which will 
come a course in general liability and compen- 
sation lines. The entire training period is ap- 
proximately eighteen months with broadly in- 
clusive examinations following the study of 
each form. To date the examination average 
of the present class has been between 85 and 90. 


Reliance Casualty Opens Two New 
Branches 


The Reliance Casualty Insurance Company 
of Newark has announced the opening of two 
branches, one at 16 Court street, Brooklyn, New 
York, and one at 423 Walnut street, Philadel- 
phia. In addition agency appointments have 
ben made in New York State as follows: John 
Stewart, Patchogue Insurance Service Agency, 
Albion, and Brass-Harris & Co., Inc., Bingham- 
ton. Herrie & Malone have been appointed pol- 
icy-writing borough agents in Brooklyn. 
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A. W. FRYE RESIGNS 


Supreme Commander of Maccabees De- 
fends Conduct of Office 


Derrorr, Micu., December 3.—Culminating a 
controversy in which charges were preferred 
against A. F. Frye, supreme commander of the 
Maccabees, resulting in his suspension by the or- 
der’s board of directors, resignation of Mr. 
Frye was announced during the past week. 
Daniel P. Markey, former supreme commander 
for some 33 years, was again placed in the sad- 
dle temporarily pending election of new su- 
preme officers next July when the organization 
will hold its annual meeting. 

In announcing his severance of connections 
with the order, Mr. Frye defended his conduct 
of his office and declared that he was merely 
resigning because he felt that his continuance 
in office might cause an official rupture which 
would be reflected in dissension throughout the 
fraternal society’s ranks. He accused John E. 
Owen, general counsel of the order, and S. W. 
Hall, supreme record keeper, and Frank H. 
Lee, with ingratitude in siding against him after 
he had placed them in their positions of author- 
ity in the order. He maintained that all of the 
charges of “misconduct” brought against him 
and investigated by the directors were of a 
petty nature. The board failed to agree as to 
disposition of Mr. Frye’s case. Mr. Frye in- 
dicated that in his belief the entire affair was 
an effort on the part of his enemies to gain 
political control of the order. 

Another controversy among fraternal leaders 
of the Lady Maccabees a few years ago in- 
volved the Maccabees indirectly because of the 
fact that the schism was caused by divided sen- 
timent over a proposal to merge the women’s 
order with the larger general organization. The 
merger was finally effected after the State 
commissioner had been enjoined from giving his 
approval to the plan for a time. 
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Our Agents Have 


A Wider Field— 


An Increased Opportunity Because We Have 
Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
~: Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
ee at —7H~=—sly Premium plan. 
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A PROPHET SEES 
THE FUTURE PROFIT 


The donkey who spent his days on a treadmill had 
this to console him on his endless grind—he was 
sure to eat regularly. 


Even if he could be sure to eat his fill every day, 
which he isn’t, the sub-agent finds little consolation 
in his treadmill existence. His human mind re- 
quires future provision assured beyond doubt. 
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What special guaranty can be 
made a doctor, Lawyer or big 
executive on the permanence 
The General Agent Creates Future of his income? 
Wealth for Himself 
Are you ready to graduate into the gen- 
eral agent class? If so, we offer you the 
chance to build your own business—a 


handsome current income and ever- life and his earning ability also. Ask 
increasing security for your own future. meen 


us about it! 
IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 
SHREVEPORT, LA. 
Name Your Choice of Territory in the States of Texas, 


Oklahoma, Arkansas, Louisiana, and Write Us in Strict 
Confidence. 


The LNL professional income disa- 
bility clause will make his Lincoln Na- 
tional Life insurance policy protect his 


THE LINCOLN NATIONAL 
LIFE INSURANCE COMPANY 


“Its Name Indicates its Character’ 


FORT WAYNE, INDIANA 
More Than 566 Millions of Insurance in Force 
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Shooting Your Policy to Pieces 


A True Story from the Great Book of Experience 


EM GOODLOW was clerk in one 
of the best stores in the town; and 
because of his many good qual- 

ities and his great popularity his job 
was a Steady one. 

Mrs. Goodlow was one of those pa- 
tient, christian women whose life was 
devoted to her family and her church. 
Both she and Lem were very religious 
and great workers in the church. There 
were two daughters, the eldest five and 
the other a mere babe. The family 
occupied a rented cottage and had no 
means other than Lem’s salary. 


FoLtLtows A Goop EXAMPLE 


Lem had frequently been solicited 
to take life insurance, but not being a 
man of great foresight this had not 
appealed to him. One day, however, 
when several of his friends were having 
their lives insured, Lem also became 
persuaded and took out a policy for 
$5,000. Lem was not a man to borrow 
trouble nor worry about the future, and 
the yearly instalments he paid with some 
reluctance. He had a steady job and a 
happy home and what more could he 
ask. 


Easy Money 


One evening some years later a neigh- 
bor came to the Goodlow home bringing 
with him his own life policy to compare 
with Lem’s policy. 

“Lem,” said he, “I’ve got the best 
policy I ever heard of; I can borrow 
money on it and maybe you think I'm 
not smart enough to do that very thing, 
tomorrow. And I'll borrow all I can. 
Why just think, only six per cent. 
Money is worth a good deal more than 
that to me.” 

Lem was amazed and wondered if 
it could be*that he had such a policy. 
So he brought his policy out from the 
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bureau drawer, and sure enough there 
in plain figures was the loan value for 
each year. Lem was elated. 

“Why,” said he, “I’ve saved all that 
money without knowing it. And I can 
get the money back and have the use 
of it at only six per cent., and still have 
my policy. I'm going to take advant- 
age of that.” 

So the very next day, after the papers 
were executed and the money was paid 
over, Lem’s policy, his family’s only 
reliance, was on its way to that place 
from which few policies ever return. 


“PIECE OF A PoLicy™ 


PA year later when another premium 
on the policy was due, a year's interest 
on the loan also had to be paid. Lem 
had not thought of this and it worried 
him; and the more he thought of it the 
more dissatisfied he was. Finally, when 
he realized the effect of this loan on his 
insurance, he laid the facts before Mrs. 
Goodlow, and said to her: 

“Ruth, do you know that we now 
have to pay every year not only the 
regular premium on my policy, but the 
interest on the loan as well. That 
makes a big load for us. And whether 
I live or die the loan is a lien against 
the policy. Any way you look at it, 
we have only a piece of a policy and 
yet we have to pay a good deal more 
for this piece of a policy than we paid 
before for a whole policy. Of course, we 
had the money from the loan, but what 
good does that do us now after it has 
been spent? I can't see the sense in us 
keeping our noses to the grind stone 
year after year paying out all this in- 
terest money and getting nothing for 
it, and on top of that, pay full price 
for only a piece of a policy.” 

Mrs. Goodlow felt exactly as Lem 
did about it, and so they decided to 
drop their policy. 


ae 
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Lem’s Eves OPENED 


Only a few months after that Lem 
was taken ill. For days his life was de- 
spaired of, but finally he recovered 
sufficiently to go back to his job at th 
store. ; 

This was Lem’s first experience with 
sickness and during the long days when 
Mrs. Goodlow was tenderly nursing 
him back to health there came to him 
visions of what might have been had his 
illness proved fatal. “‘What would have 
become of Ruth and the children.” 
This was the burden of his thoughts 
and for the first time he was able to 
understand the meaning of the policy 
which he had taken for them and which 
he had so thoughtlessly frittered away. 
His only thought, therefore, was to 
recover his policy. But on applying 
for reinstatement he learned that he 
would have to pass another medical 
examination and pay up the back 
premiums with interest and even then 
the loan would still stand as a lien 
against his policy. His only recourse 
was to apply for a new policy, which he 
did, at the advanced age and at a 
considerably higher premium rate. 


THe Day oF TRIAL AT HAND 


That same evening Lem went for 
his examination to the local doctor who 
had attended him in his long illness. 
Not until he began the examination of 
the heart did the doctor find anything 
to arouse his suspicions. Again and 
again he listened in on the stethoscope 
only to be less and less satisfied with 
the message he received. Not wishing 
to alarm Lem, the doctor asked him to 
come in again the following evening, — 
when the examination would be com- 
pleted. 

The next evening after a thorough 
examination and giving Lem the benefit 
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of every doubt the doctor was unable 
to recommend him for insurance. 

“Lem,” said he, “that spell of sick- 
ness left you with a bad heart, didn't 
a 

Lem swallowed and tried to speak. 
His eyes filled and his voice trembled. 

“Well,” said he, “I haven't felt quite 
the same since then.” 

“You still have the policy I exam- 
ined you for nine or ten years ago, 
haven't you,''? ventured the doctor. 


“No,” answered Lem, “it's gone. I 
shot that policy to pieces with a loan; and 


what was left of it I just dropped. I see 
now what I have done.” 
Lem could say no more. He was 


rejected. His old policy was gone and 
he could get no other to take its place. 
Like many others, he did not take life 
insurance seriously until it was too late. 


MISFORTUNE FoLLows MISFORTUNE 


Within a month from that day Mrs. 
Goodlow, while rearranging some win- 
dow curtains, fell from a step ladder 
and fractured a hip. For months she 
lay helpless and finally when she was 
able to leave her bed it was only to be 
wheeled around in an invalid’s chair. 
In the course of time she managed to 
get about the house with the aid of 
crutches, but her long confinement and 
great suffering had undermined her 
health and impaired her vitality. 


Troubles never come singly. A few 
months later this already afflicted 
woman was attacked by cancer. She 
suffered in silence and kept her con- 
dition from Lem and the girls so long 
as that was possible or until the doctor 
insisted upon an immediate operation as 
the only means of saving her life. The 
operation was performed and to the 
great surprise of the doctors themselves, 
she recovered. 


CurRTAIN FALLS oN GoopLow Home 


A little more than two years from 
that time Lem again came home from'the 
store ill. His condition was alarming 
from the first, and on the tenth day he 
died of pneumonia. 

These misfortunes coming one after 
another in quick succession were to be 
followed not alone by physical suffering 
and grief for this sorely afflicted mother, 
but also by hardship, and the most 
crushing humiliation. She, a helpless 
cripple and without a living relative 


other than the two young daughters, 
was left wholly destitute, and as the 
curtain falls on this once happy home 
we find this distressed widow auctioning 
off the little household furniture they 
owned, to pay the expense of Lem's 
funeral. 

Being without either home or means 
and unable to work, she is now an object 
of charity, living first with one and then 
with another of her church friends who 
have not the heart to see her taken to 
the County Home. The girls are exist- 
ing in much the same manner although 
they now are old enough to be of some 
help wherever they are. 


THE LESSON 


Thus ends an act in the great dram? 
of life and the lesson it teaches is this: 
Keep your life insurance separate 
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from your other property. Think of 
it, not in terms of property, but in 
terms of food and shelter for those you 
live for. With other property you play 
the game and do with as you please. 
It is your ante, either to win or to lose. 
But not so with your life insurance. 
It is for a very different purpose. It 
is to provide support for your loved 
ones when everything else has failed. 
It is to insure them against want after 
you have played the game and lost 
and they are left alone. And if your 
children and the mother who watches over 
them are sacred to you now, so also should 
be the life insurance that is to protect and 
care for them after you are gone. When 
you so regard your insurance, it will not 
be thrown into the hopper with your 
other property and lost; it will not be 
(Concluded on page 42) 
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The Mortality from Hernia 


By Freperick L. HorrmMan, LL.D. 


Consulting Statistician, The Prudential Insurance Company of America 


ERNIA is possibly one of the most im- 
H portant problems in workmen’s com- 

pensation practice. Hernia has a large 
medical literature which, however, is barren of 
extended statistical data as regards the fre- 
quency occurrence of hernia in the general popu- 
lation with a due regard to age and sex. No 
one seems to have made an effort to bring to- 
gether a sufficient amount of information to 
present a fairly complete picture of hernia as 
a general mortality problem. Yet during the 
war experience, according to a report of the 
Army Medical Department, hernia and inguinal 
rings constituted the second largest group of 
defects disclosed by medical examinations. Of 
the first 2,500,000 men examined not less than 
57,372 showed well-marked hernia and 52,292 
in addition showed enlargement of the inguinal 
rings. Of the former group, 35,741, or about 
two-thirds, were rejected for any military ser- 
vice. Of the latter group, 1831 were rejected. 


i. Unique F eature 
of Management 


CTIVE direction by a com- 
pact body of men of 
large affairs is one of the ex- 
cellent features of Northwest- 
ern National Life’s manage- 
j/ ment. Of special importance 
is the fact that the Board, 
through its executive and fi- 
j| nance committee of six mem- 
bers which meets each week, 
makes all the Company’s in- 
vestments and closely super- 
Vises its progress. 
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Of the 57,372 cases of frank hernia, 18,636, or 
32.48 per cent were accepted, nevertheless, for 
general military service; 286 were designated 
for operation, and 2709 classified in group C for 
special service. The vast majority of cases of 
enlargement of inguinal rings was regarded as 
fit for general military service. Altogether 
hernia and enlargement of the inguinal rings 
were found in about 4 per cent of the popula- 
tion of military age. The significance of so 
large a proportion of defects belonging to this 
category is partly biological and partly social. 

“On the biological side the frequency of her- 
nia is evidence of man’s incomplete adjustment 
to the upright position. The viscera which in 
quadrupeds are largely supported by the ab- 
dominal muscles and fascia here come to rest 
chiefly on the pelvis and to press upon the 
openings in the wall of this basin. On the 
social side, man is subjected both in agricul- 
tural and commercial life to great stresses, 
which tend to force the viscera through the 
weakest point in the body wall. The stresses, 
then, that man is subjected to in industrial life 
merely reveal the inherent weaknesses which he 
carries, due to the course of evolution.” (Pages 
75-76, Defects Found in Drafted Men, Wash- 
ington.) 

During the actual war experience, after ex- 
cluding the large number of men, who on ac- 
count of hernia were considered unfit for mili- 
tary service, the actual number of admissions to 
sick report on account of hernia amounted to 
44,662, equivalent to a rate of 12.06 per 1000 of 
the military force exposed to risk during the 
period April 1, 1917, to December 31, 1919. 
The number of deaths among this group was 
precisely 100, equivalent to a death rate of 0.03 
per 1000, while the case fatality rate was 0.22 
per cent. 

Thus hernia, in industrial, as well as in mili- 
tary, life is a formidable factor, entitled to ex- 
tended and thoughtful consideration. The act- 
ual mortality from hernia in the United States 
at the present time is about 3500 to 4000 deaths 
per annum. In the table following, I give the 
deaths from intestinal obstructions, including 
hernia, as well as for hernia separately for the 
period 1916-26. The rate has remained prac- 
tically the same throughout this period of eleven 
years, although under hernia separately consid- 
ered, there is shown to have been a slight de- 
cline. 

MORTALITY FROM HERNIA, UNITED STATES 
REGISTRATION AREA, 1916-26 


(Rate Per 100,000) 


Intestinal Obstructions and Hernia Hernia Only 


Deaths Rate 
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The distribution of hernia deaths according 
to sex shows a somewhat higher incidence 
among males in the United States. Unfortu- 
nately, no rates by age and sex have been 
worked out by the census office and precise data 
for the population affected are not available. 
For 1924 in the registration States of the United 
States, the number of deaths from hernia was 
as follows: white males, 1813; colored males, 
233; white females, 1476; colored females, 72. 
This would indicate a much higher frequency 
of hernia among colored males than among col- 
ored females, while among white males and 
white females, the difference is decidedly less 
pronounced. 

More useful returns are available for Eng- 
land and Wales. In the table following, I give 
the rates per 100,000 of population for the pe- 
riod 1917-1927, first for hernia and intestinal 
obstructions combined, and then for hernia sepa- 
rately for both sexes and for males and fe- 
males separately. 


MORTALITY FROM HERNIA, ENGLAND AND 
WALES, 1917-1927 


(Rate Per 100,000) 
Intestinal 


Obstructions 


and Hernia Hernia Only 


MAY 1, 1929 


Another Dividend In- 
crease for MUTUAL 
TRUST Policyholders. 


Policyholders of Mutual Trust will 
again enjoy a substantial increase in 
dividends (average increase 40%) be- 
gining May 1, 1929. 


Best’s Life Insurance News says: 
“The 


increase made in divi- 
dends is a very large one and 
puts the Company among the 
low-cost group.” 


If you have not already received your 
copy of our booklet “CHOOSING A 
COMPANY,” send for it today. 


CARL A. PETERSON, Vice President 


Mutual Trust 


LIFE INSURANCE’ COMPANY 


EDWIN A. OLSON, President 
77 West Washington Street f 
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To the foregoing, I am able to add a table 


giving the age distribution of deaths of white 
males from hernia by divisional periods of life 
for the three years 1923-25 combined. This 
represents an analysis of 5494 deaths from her- 


nia which may be accepted as conclusive. 


DEATHS FROM HERNIA OF WHITE MALES, 
UNITED STATES —— STATES, 
1923- 
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According to this tabulation the smallest 
number of deaths from hernia occurred at ages 
under forty and the number of deaths is rela- 
tively negligible in proportion to the whole. 
Most of the deaths occurred at ages forty to 
eighty, or seventy-nine inclusive, during the 
working period of life when industrial strains 
probably have their most telling effects. 

Hernia while generally used without quali- 
fication is a highly complicated mortality factor 
involving a large variety of conditions, which 
are not, of course, ignored in medical practice. 
The clinical variations of hernia are, broadly 
speaking, the following: reducible hernia, irre- 
ducible hernia, inflamed hernia, obstructed her- 
nia and strangulated hernia. It would be carry- 
ing it too far to describe the symptoms of these 
different types of hernia which unfortunately 





Full Coverage 
For $1.00 a Month 


Our Big Dollar Policy gives full cover- 
age from day policy is issued, at flat 
rate of $1.00 a month at all ages. It 
includes Double and Triple Indemnity 
benefits and carries liberal non-forfeiture 
values in the form of paid-up or extended 
insurance, together with generous old age 
cash surrender values. Issued to risks 
from age one day old and up. | 


This is the easiest selling life insurance 
offered anywhere, and affords exceptional 
opportunities for wide-awake agents. | 

Write for territory to 
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Monmouth, Illinois 
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cannot be correlated to the available mortality 
statistics, which qualify all hernia under a 
single item. Nor is it possible to say with accu- 
racy what is the relative chance of a favorable 
prognosis in the different types except as re- 
gards strangulated hernia, it may be said that 
according to Berger, “The risk of an inguinal 
hernia undergoing accident is 2.16 per cent, of 
a femoral 9.02 per cent.” The determining causes 
in strangulated hernia are described as follows: 

Among the more common causes may be men- 
tioned straining, such as occurs in lifting, sneez- 
ing, coughing, etc., in all of which acts there 
is an increase in the intra-abdominal pressure. 
Consequently, all conditions predisposing to such 
strain, as certain occupations, pulmonary disease, 
constipation, and obstruction to urination, are 
all predisposing causes. Trauma from ill-ap- 
plied trusses, inflammation, and bands in the 
sac all may produce it. Volvulus of the con- 
tained loop may occur. 

With reference, however, to prognosis, I also 
quote the following rather out of date statistics 
which may still serve a useful purpose. The 


quotation is from a discussion by Dr. Joseph 





OPPORTUNITY FOR 
DISTRICT MANAGER 


who knows how to hire men who can 
sell disability policies (non-cancellable 
policies featured) for a progressive 
Company. Contracts top-notch in 
every detail. 

Direct connections and proper assis- 
tance to right man. 

Territory obtainable in portions of 
Michigan, Indiana, Illinois, Pennsyl- 
vania, Missouri and California. 


It will pay you to write 
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FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 
Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half 
of Insurance in Force 








A. Blake, a recognized authority on the subject. 


The prognosis in untreated cases is uniformly 
bad, with the exception of the exceedingly few 
cases that end in recovery with the spontane- 
ous formation of an artificial anus. The mor- 
tality following taxis and that associated with 
herniotomy manifestly cannot be compared, in- 
asmuch as the conditions found in many cases 
successfully operated upon would absolutely 
contraindicate the employment of taxis, and 
also because cases in which taxis proves suc- 
cessful would in all probability be successfully 
treated by operation. 

The statistics of Frickhoffer in regard to 
cases in which taxis has been apparently suc- 
cessful give in 308 cases of femoral hernia a 
mortality of 14.9 per cent, and in 518 cases of 
inguinal hernia one of 7.8 per cent. The statis- 
tics of herniotomy show a mortality that varies 
from 10 per cent in cases in which it has existed 
over three days. The risk of herniotomy when 
the gut is still returnable is comparatively 
slight. In gangrenous hernia the mortality de- 
pends largely upon the method of treatment of 
the intestines. 

In a total of 354 cases of gangrenous hernia, 
collected up to 1900, 120 were fatal, a mortal- 
ity of 34 per cent. Of these 354 cases, 96 were 
of the inguinal variety, with 25 deaths (mortal- 
ity, 26 per cent) ; 188 were of the femoral va- 
riety, with 69 deaths (mortality, 37 per cent) ; 
22 were of the umbilical and 2 of the ventral 
variety, with 16 deaths, (mortality, 67 per cent) ; 
and 7 belonged to the obturator variety, with 
6 deaths (mortality, 86 per cent). By these 
statistics it will be seen that the mortality of 
femoral hernia is greater than that of the in- 
guinal form, and the mortality of umbilical her- 
nia is greater than that of the femoral hernia. 
A compilation of the cases operated upon since 
1900 would probably show a decrease in the 
mortality to nearly half of the above figures but 
this relative mortality would probably remain 
the same. 
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Many minor aspects of the general problem 
of hernia have had to be passed over. Refer- 
ence, however, may be made to two very impor- 
tant discussions of hernia as a problem in work- 
men’s compensation published in the Industrial 
Doctor, the official journal of the New York 
State Society of Industrial Medicine. The first 
of these is by Dr. A. M. Dickinson of Albany 
on “Compensable Hernia.” He makes refer- 
ence to Special Bulletin No. 106 of the Depart- 
ment of Labor of the State of New York in 
which it is said that, 


An employee is most likely to establish the 
occurence of an accident if he can name a defi- 
nite day and hour when he first felt the pain of 
the hernia and connect the pain with a violent 
slipping, fall, blow, or exertion; if he can sum- 
mon witnesses to prove that he immediately cried 
out, ceased work and sought the advise of a 
physician; if he can testify that the pain was 
exactly at the seat of the hernia rather than in- 
definitely in his side or back, and if he can show 
that he had not previously had a hernia but 
enjoyed vigorous health. 

To this, Dr. Dickinson adds his own ob- 
servation that, 

At present the Compensation Commission of 
the State of New York allows the injured such 
time as required until he is in condition for 
operation and then five to twelve weeks for re- 


turn to work depending on whether the hernia 
is single or double. If the injured does not 
wish operation, a truss is purchased at the ex- 
pense of the employer and no further compen- 
sation is allowed. Later if the insured elects 
however, he may have operation at the expense 
of the employer. The New York State Com- 
pensation Commission goes on the theory that 
all hernia are congenital and therefore award 
compensation only for disability resulting from 
the increased manifestation of the hernia. 
This viewpoint of the New York State Com- 


mission seems hardly justified by the known 
facts of the situation as emphasized in the pre- 
ceding quotation from the review of the her- 
nia problem of Dr. Blake. 


DIFFERENCE IN LAWS 

Dr. Dickinson takes occasion to point out 
that, “there is a very great difference in the 
laws concerning compensation for hernia in dif- 
ferent sections of the country. There is posi- 
tive need for fixed rules governing these cases. 
Responsibility for the present indefinite legal 
status of hernia rests equally upon the physician 
and the employer. The former is more inter- 
ested in the operation than in litigation and 
seeks to have the case disposed of as soon as 
possible, while for the employer it is usually 





underwriting practices: 


LIMITS INCREASED 


In keeping with its plan of expansion, the Manhattan 
Life announces the following important changes in 


1. Limit on one life, $100,000. 
2. Disability Benefits on $25,000. 
3. $50,000 on one examination. 





THE MANHATTAN LIFE 
INSURANCE COMPANY 


Madison Avenue at 60th Street 
New York City 
Organized 1850 
Thomas E. Lovejoy, President 








cheaper in the long run to allow the claim, than 
fight it. Furthermore, an employer desiring 
maximum efficiency is often only too willing to 
pay the cost of the operation and even compen- 
sation.” 

Hence the regrettable conclusion that at the 
present time as we have no definitely settled 
rule of procedure for compensation of hernia, in- 
dustry must insist upon complete physical exam- 
ination of all its employees be they laborers or 
managers. If this rule is carried out, it will 
establish the existence of many hernias among 
the employees. This view would be supported 
by the army experience which reevaled a much 
larger amount of hernia than was assumed to 
exist while many of the examinations made dis- 
closed hernia in a condition demanding an im- 
mediate operation. There is no dispute as to 
the urgency of compensation in all cases of 
true traumatic hernia but the difficulty lies in 
the satisfactory establishment of a state of 
facts acceptable to all concerned. 


Stow to Accept Scientiric Facts 

In a discussion on “Compensation in Indus- 
trial Hernia,” by Dr. Leigh F. Watson, pub- 
lished in the Industrial Doctor, July, 1928, it 
is said that, 

The State Industrial Commissions have been 
slow to accept the scientific facts that have been 
established as the cause of hernia, by surgeons 
who have had the most experience in this work. 
Probably there is no claim paid in which the 
employer is so entirely free from responsibility 
as in the case of ordinary industrial hernia. 

In the opinion of Dr. Watson, 

A true traumatic hernia presents a very dif- 
ferent picture; in the first place, a traumatic 
hernia is practically never found at the in- 
guinal or femoral opening, but at a point on 
the abdomen or chest where the blow has been 
inflicted—usually by something sharp or pointed, 
such as a wagon pole, iron bar, picket, or a 
bull’s horn. The man falls in agony and can- 
not rise. His face is pallid, anxious and drawn 
with extreme pain, or else he is unconscious. 
The pulse is feeble and thready, the tempera- 
ture subnormal; and there are all the symptoms 
of profound shock and collapse. There is often 
ruptured abdominal viscera, and sometimes 
broken bones. If the injury has not torn a gap 
in the abdominal wall, there will be evidence of 
subcutaneous hemorrhage and laceration of tis- 
sues. The hernia is usually small, very pain- 
ful and irreducible, except by taxis, and it has 
no sac. If the patinet can live until the 
physician reaches him, and treatment can be ad- 
ministered without moving him too great a dis- 
tance, he may possibly recover. 

Such cases, however, must be relatively rare. 
It is safe, therefore, to say that in most cases, 
the hernia alleged to have been the result of 
an accident was pre-existing. 

The viewpoint on hernia as set forth in differ- 
ent compensation acts is clearly suggestive of 
present-day confusion. I cannot do better than 
quote the concluding observations of Dr. Wat- 
son, reading as follows: 

From the standpoint of industry, actuated 








THE SERVICE LIFE INSURANCE 
LINCOLN, NEBRASKA 


COMPANY 








sro 
‘Oo 





THE SPECTATOR 





Thursday 








Prominent Agents and Brokers 























LEON IRWIN & CO., Inc., New Orleans, La. 
Representing 
lity Phenix Fire United States Fire National Fire of 
“— New York of New York Hartford 
Automobile of Hart- National Liberty of New Amsterdam 










fe New Yor Casualty Co. 
Standard of New State of Penn. Indemnity Company 
k Stu: t of New of America 











or 
i k 
Nitaburgh -_ °BROKERS’ LINES SOLICITED 

















Actuarial 











Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
inations aluations 


25: CHURCH STREET NEW YORK 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 













WOODWARD, FONDILLER and RYAN 


ConsuLTinG ACTUARIES 
INsuRANCE ACCOUNTANTS 


Harwood E. Ryan 
Richard Fondiller 75 Fulton St. 
Jonathan G. Sharp New York 



















DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 












JAMES H. WASHBURN, F. A. I. A. 
Consulting Actuary : 
LIFE INSURANCE —Ordinary, Intermediate, 
Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 
420 LEXINGTON AVE. '§ NEW YORK CITY 
Room 101 Memorial Bldg., Nashville, Tenn. 


















HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


1131 Candler Bidg. ATLANTA, GA. 











Actuarial 


Independent Adjuster 




















GEORGE B. BUCK 
ACTUARY 



































Specializing in Employee’s | 
Benefit and Pension Funds 
25 SPRUCE ST. NEW YORK 


JNO. A. COPELAND 


Consulting Actuary 
Suite 1027, Candler Bldg. 








ADJUSTERS & APPRAISERS 
LIMITED 
Incorporated 1914—Dominion Charter 


Claim Adjusters for Insurance Companies 
UNDER ALL POLICIES 


HEAD OFFICE: 465 St. John St., Montreal. 


Telephone Main 3300-2607 


BRANCH,OFFICE: 11 Mountain Hill, Quebec City 


























ATLANTA, GEORGIA 


E. L. MARSHALL 

CONSULTING ACTUARY 
Hubbell Building 

DES MOINES, IOWA 





















T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg. 


OKLAHOMA CITY, OKLA. 





ji FRANK M. SPEAKMAN 
Consulting Actuary 
Associates 
Pred E. Swartz, C. P. A. 
W. L. Clayton 
EB. P. Higgins HW 
J. A. Craig, C. P. A. 
THE BOURSE PHILADELPHIA 





























L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance lI 
Accountants, Statisticians 














128 North Wells Street, Chicago 



















JAMES R. COTHRAN 
Consulting Actuary 


306 Candler Building 
ATLANTA, GA. 














SIDNEY H. PIPE, 
Fellow, Actuarial Society of America, 
Fellow, Amer Institute of Actuaries, 





ican 
Associate, British Institute of Actuaries. 

MAJOR BE. P. S. ALLEN, D. S. O., 
Associate, Actuarial Society of America. 


PIPE & ALLEN 


Consulting Actuaries 
1711-1712 Metropolitan Bldg., Toronto, Ont. 








Translations 











H. J. WERDER 
ranslations 

from English, German, French, Spanish, Italian, 

—— and Norwegian into Germaa and 

| nglish, 








20 years insurance experience 

FIRE AND MARINE WORK 

80 MAIDEN LANE, ROOM 1801 JOHN 2484 
Ask for Rate Card 

















PRODUCING PERMANENT 
POLICYHOLDERS 


Embracing Sales Plans of 
144 Leading Life Underwriters 
This valuable new salesmanship book is 
divided into two parts, one designed especially 
for inexperienced life insurance solicitors, and 
the other for experienced life underwriters. 
The chapter titles are: 


PART ONE—FOR THE INEXPERIENCED 
AGENT 
amines Prospect- Closing the Transac- 
a Sense Ap- 
proac 


ion 

Selling Insurance to 
Women 

Meeting Objections Nailing Lapses at 
with a Smile heir Source 


Things to Know—Some to Forget 
PART TWO—FOR THE EXPERIENCED 
UNDERWRITER 


Setting a Definite Ideas ae the Beaten 


oal 
Keeping Old Cone 
tracts Bright ance 
Cracking Some Hard Newer Plans of Pro- 
Nuts tection 


Agency Building and Claims Service 
Producing Permanent Policyholders 


sets forth many proved plans and _ business- 
getting experiences of men who have made 
outstanding records in the life insurance busi- 
ness and are thus qualified to offer sound 
advice and suggestions to others. = 


This practical work is substantially 
bound in cloth and contains 224 pages 


Price, $2 
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Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 
Single copy, 50 cents 


12 copies.... 4.80 50 copies. 16.25 
> . 8.75 100 “ .. 30.00 
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Succeed When Others 
Fail? 
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GROUP 


He may go elsewhere. 
them. 


in re, 
The 


Inquiry Bureau:—JOHN HANCOCK 
MUTUAL LIFE INSURANCE COMPANY, 
197 Clarendon Street, Boston, Mass. 

Please send copy of ‘‘Management, Men 
and Motives,’’ and other information per- | 
taining to Group Insurance. | 


Name 
Address 











JOHN HANCOCK SERIES 


YOU HAVEN’T MENTIONED 
INSURANCE 
. TO THIS MAN . 


NE of-your clients may be getting to the point of wanting Group Insurance and would be 
glad to have you handle it for him, but ‘‘You haven’t mentioned Group /nsurance to him.” 


Group Insurance is a ‘‘specialty’’ with some companies, and the John Hancock is one of 


Consult with the Home Office of this Company, or any of its Agencies, for advice or assistance 
to all forms of Group, Wholesale and Salary Deduction Insurance. 

ohn Hancock Mutual Life Insurance Company is in a position to handle your surplus 

brokerage business, and extends to you every possible opportunity to use its facilities. 





OVER SIXTY-FIVE YEARS IN BUSINESS 








LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
197 Clarendon St., Boston, Mass. 














solely by recognized medical authorities, it ap- 
pears each claim for disability or medical bene- 
fits based upon inguinal hernia without external 
evidence of injury should be carefully investi- 
gated and practically all of them declined inso- 
far as compensation indemnity for accidents 
arising out of and in the course of employment 
is concerned, unless the statute of the State 
in which the accident arises directly makes pro- 
vision therefor. This may seem unfair to em- 
ployees in States not so governed, the majority 
of whom require an operation. If, however, 
a given enterprise or a class of enterprises is 
called upon to pay for hernia (a disease) when 
the budgets carefully created contemplate pay- 
ing only for accidents, their finances will be 
seriously impaired, which in the last analysis 
will reflect to the detriment of the employees 
individually and as a body. By the same token 
if the employer should provide compensation 
for hernia as a disease, why not for pneumonia, 
typhoid fever, and the like, not contracted in 
circumstances they may be construed as an ac- 
cidental injury arising out of and in the course 
of employment? The assumption of such a 
burden by an employer would, of course, relieve 
the employees and their families of much_suf- 
fering, but in the end the funds of the em- 
ployer held in part to pay for accidents only 
will be seriously impaired and the employee 
out of a job. 
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Uses of Life Insurance for Business 
Purposes 

That the usefulness of the modern Trust 
Company in life insurance is by no means con- 
fined to the administration of personal insurance 
estate is clearly shown by the Phcenix Mutual 
Life Insurance Company of Hartford, in a new 
menual for trust officers and attorneys as well 
as for its own counselors, issued under the title 
“Uses of Life Insurance for Business Pur- 
poses.” 

“Questions of survivorship control; especially 
in partnerships and close corporations, give rise 
to an endless amount of litigation and dissipate 
the tangible and good-will assets of far too 
many going concerns,” declares: Winslow Rus- 
sell, vice-president of the company. “The de- 
cease of a principal often not only deprives his 
heirs of accustomed income and, at one stroke, 
destroys his equity in the business he has 
helped to build, but needless conflicts frequently 
react quite as disastrously on the surviving 
principals. It is not unusual that forced liquida- 
tion falls on the business itself. These conflicts 
are almost always avoidable, while all the prin- 
cipals can meet in friendly discussion. They 
often become acute and all-but-impossible prob- 
lems for the courts to solve when inexperienced 
interests step into the picture,’ Mr. Russell con- 
tinued. 

“The trust companies of the country, in re- 
cent years, have thoroughly demonstrated their 
competence to administer personal insurance 
estates; it is said that more than a billion dol- 
lars of life insurance funds soon will have 
come under such protection. The purpose of 
these latest studies is to show how businesses, 
also, now may have the benefit of similar re- 
sponsible and disinterested service,” said Mr. 
Russell. 

Variation in the laws of the several States 
makes necessary the employment of competent 
local counsel in the drawing of the required 
agreements, it is pointed out, but the present 
volume sets forth the possibilities and general 
principles in clear and compact form and dis- 
cusses the many phases of the question in a 
most interesting fashion. 
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Shooting Your Policy to Pieces 
(Concluded from page 36) 


treated as a scrap of paper nor shot to 
pieces with policy loans. It will be 
the one thing that you will hold above 
everything else and keep intact at any 
sacrifice; for only by so doing can the 
object of your insurance be realized. 
But if worse should come to worst 
and there seems to you no way out but 
to borrow or give up your policy, lay 
the facts before the company. No one 
will or can advise you so well or help 
you so much in this emergency as the 
company in which you are insured. 





Insure for Life as Well as for Death 

Under the above title, an interesting article 
written by M. A. Linton, vice-president of the 
Provident Mutual Life, of Philadelphia, appears 
in the Nation’s Business for December. Mr. 
Linton holds that “although protection against 
the contingency of death is the primary func- 
tion of a life insurance policy, entirely too much 
life insurance has been sold exclusively as 
death insurance. The policyholder has been un- 
aware of the way life insurance could help him 
to realize some of the plans he has cherished 
for his own future.” 

Many other important points are treated in 
an interesting fashion by Mr. Linton. 


rights. 
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Scranton - Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best,. with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 
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Connecticut Mutual Employees’ Thanksgiv- 
ing Charity 

The employees at the home office of the Con- 
necticut Mutual Life Insurance Company, Hart- 
ford, contributed groceries, canned goods or 
cash with the result that Thanksgiving cheer 
was brought to 127 men, women and children 
in 27 needy families of Hartford and vicinity 
last week. The Visiting Nurses Association 
of Hartford co-operated with the insurance 
company in the work. The corresponding sec- 
retary of that organization in expressing her 
appreciation of what the insurance employees 
had done wrote that one old woman who re- 
ceived a Thanksgiving basket, thanked the nurse 
who brought it on her knees and announced 











that she would pray that the kind giver would 
never know want. 


General Agents for National Life 


The National Life Insurance Company, Mont- 
pelier, Vt., has announced the appointment of 
P. T. Throop & Sons of Nashville, Tenn., as 
general agents in the territory of which Nash- 
ville is the established commercial center. P. T. 
Throop for the past 40 years has been a suc- 
cessful general insurance agent. In his agency 
for the National Life he will have as partners 
his two sons, Willard L. and Kenner Moore 
Throop, both of whom have had wide and 
successful insurance experience. bai 
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ORE and more do we see the modern man of business 
applying the acid test of permanence to his 
Christmas giving—and deciding upon life insurance as 
the ideal remembrance for his employees, for his wife 
or mother, daughter or son. 


With or without consideration of additional new 
insurance, the Guardian policy contract is notable in 
that it may be conveniently supplemented in its terms 
of settlement so as to devote any desired portion of its 
proceeds to a permanent observance of Christmas, or of 
any other memorable anniversary. 


THE GUARDIAN LIFE INSURANCE COMPANY 


“The Company that Guards and Serves” 
50 UNION SQUARE 
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that 
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BIG OPPORTUNITIES IN TEXAS WITH 


Great Republic Life Insurance Company 
OF LOS ANGELES 


This Company has attractive General Agency openings in 
Texas at Houston, San Antonio, Amarillo and other points in 
the State. Very attractive first year and renewal commissions 
and exceptional line of policies. If you have a satisfactory 
record of successful experience and are interested in building a 
profitable future with a progressive Western company, com- 
municate immediately with W. H. Savage, Vice President, 
Great Republic Life Building, Los Angeles, Calif., who expects 
* visit Texas about May 1 and will arrange to see you person- 
ally. 














THE GUARANTY LIFE INS. 60. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUCHERTY, Sec’y and Mgr. 











An Exceptional Opportunity 


General nll Contract 
Unusvally Liberal Terms 
_ Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 











EUREKA MARYLAND ASSURANCE CORP. 
of 


BALTIMORE, MARYLAND 
Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, JR., Pres. J. BARRY MAHOOL, Vice-Pres. 
A. W. MEARS, Sec’y A. VICTOR WEAVER, Treas. 














“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THE SPECTATOR 














43 








Central States Life 


Insurance Company 
St. Louis, Mo. _ 


Policies for All Ages 1 to 70 

Both Participating and Non Participating 

Children’s Policies with Beneficiary In- 
surance 

Disability and Double Indemnity 

Surgical and Dismemberment Benefits 

Special Monthly Premium Plan 

Non Medical 

Standard and Sub-Standard 

Sales Planning Circularization 

Perseverance and Producers Clubs 

Special and Standard Policies 





AVAILABLE TERRITORY IN ARK., 
CALIF., COLO., FLA., IDA., IOWA, ILL., 
KAN., MO., MONT., MINN., NEBR., 
OKLA., N. M., S. D., TEX., UTAH, WYO. 











WRITE DIRECT TO HOME OFFICE 
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ROYAL 
UNION 
LIFE 


INSURANCE COMPANY 


Des Moines, Iowa ~ 


Paid to Policyholders, over 
$26,000,000.00 


Insurance in Force 


$141,178,497.00 
A. C. TUCKER, President 


EDUCATION 











~_ is the foundation of success in Life Under- 
writing. Appreciating this fact, ATLANTIC Lire of Rich- 
mond, Virginia, encourages its representatives to prepare 
for the examinations for Chartered Life Underwriter, and 
will present twenty-five dollars ($25.00) to every Atlan- 
tic representative who secures this professional degree. 


Another Atlantic Advantage! 











Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 


aware 
President oe ; ; ; ‘ ; " HENRY P. BLAIR 
Vice Presiden a . gw SANDERS 
2nd Vice President (Agency Supervisor) . ima ee 
Secretary ‘ ALLEN . CLARE 
Actuary > R ‘ - GILBERT z CLARE 


Main Office, 816 14th Street, N. Ww. WASHINGTON, D. C. 





THE 
Boston Mutual Life Insurance 
Company 


77 Kilby Street “7% Company of the = BOSTON, MASS 


DGE ye President E. C. MANSFIELD, Sec’y & Treas. 
a 6 BE BERT KING, Supt. of Agencies 7 


A corporation ba and operating under the Insurance laws of 
Massachusetts. All desirable forms of up-to-date contracts issued. 


CORRESPONDENCE “SOLICI TED 


Boston Mutual Contracts in their wording are peeeey simple and theis 
benefits SIMPLY PERFECT. 










ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, Founder 





Greatest Illinois Company 
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of 
Co-operation 
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President. 


Closer Contact 


between home office and agent; between com- 
pany and policy holder—a big factor in the 
success of every Des Moines Life agent— 
will bring you increased pleasure and great 
profit in your work. 








Interested? Write for openings! 





Moines. 








The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. ven Kyle, Medical Director 

Philadelphia, Pa. 
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A Service Institation—Not a Commercial Company 


Insurance in Force............ee008 Over $284,000,000 
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Ideal Agents’ Monthly Income Contract 
Low Net Cost Real Service 


ACACIA MUTUAL LIFE ASSOCIATION 


William Montgomery, President 
WASHINGTON, D. C. 


| for IN DIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 
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INSURANCE TRUSTS 


By C. Alison Scully 


Vice-President and Trust Officer National Bank of Commerce in New York 


Here is a book you need. It deals clearly, comprehensively and instructively with the most significant and out- 
standing topic in the fields of trust service and life insurance. 

Vice-president and trust officer of the National Bank of Commerce in New York, the author is also a member of 
the Bar in that city and Philadelphia; he is an expert on trust agreements; and he not only knows his subject, but 
understands how to convey his knowledge to you so that you will remember and profit by it. 

With the widespread interest in Insurance Trusts sweeping the country, life insurance agents, brokers, general 
agents and company executives cannot afford to be without an authoritative manual on the subject. The book 
also is of practical value to officers of banks and trust companies, attorneys and those business and professional 
men who require compact, definite and reliable information on trust agreements. Asa textbook, INSURANCE TRUSTS 
is especially suitable for universities, colleges, financial and banking courses and life insurance schools. Policy- 
holders too will find it useful in planning the disposition of estates. 

Get this new book. It describes the making and operation of Trust established by policyholders for tne handling 
of proceeds of their life insurance with bank and trust companies as Trustees. It discusses and explains funded and 
unfunded trusts, advantages of insurance trusts, mutual interests of insurance company and trustee, legal aspect of 
insurance trusts, duties of life underwriters and all phases of the question. Specimen trust forms are included, both 
revocabie and irrevocable. Your copy of Insurance Trusts, (the price is only $3), should be ordered now from 


THE SPECTATOR COMPANY. 
Sole Selling Agents 
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CASUALTY SURETY ||| Do You Contemplate 


GuarbiaijiCasuatty Making a Change Jan. 1? 
COMPANY | If you de you will want the best value 


of BUFFALO, N. Y obtainable to offer your prospects. Our 


new Universal Policy is a winner. Nine 
(A New York State Stock Company) Policies in One. We believe it to be the 
most liberal and easiest sold policy form 


on the market today. 


Special Automobile Rates 


Pays face of policy, plus all accumula- 
tions on Endowment or Limited Pay 
forms in case of death before maturity. 
No medical examination or loss of basic 


Insurance Policies provide for Assureds 
participation in profits. Writing all types 
of the following classes of Insurance and 


Bonds. ; 

rate if changed back to Whole Life form. 
ACCIDENT CONTRACT BONDS ; ; 
AUTOMOBILE FIDELITY BONDS A profitable contract is available to men 
ee Po gg ines | capable of appointing agents and manag- 
PLATE CLASS PUBLIC OFFICIAL BONDS ing a territory. For further information 
WORKMEN’S COMPENSATION MISCELLANEOUS BONDS address 


Surplus to Policyholders $1,700,000 


Agencies Open in the Following States 


ADDRESS AGENCY DEPARTMENT 








BagwARE NEW YOR iational Life ¢ 
- MARYLAND RHODE ISLAND National Life 








MASSACHUSETTS PENNSYLVANIA 
NEW HAMPSHIRE DISTRICT OF COLUMBIA 
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NOW ISSUED IN ONE VOLUME 






SUNDERLIN ON FIRE INSURANCE 


By Charles A. Sunderlin, A. B., LL. B, 
of the Los Angeles Bar 


Secretary and General Counsel of the Insurance Institute of Southern California 
Sunderlin’s Complete Educational Course in Fire Insurance 
Embracing 40 Lectures and a Copious Topical Index 
Can now be obtained bound in 


ONE VOLUME 
at the reduced price of 
$12.50 
Bound in buckram, with stiff cover, or in flexible imitation black leather 


This affords a great opportunity for those interested 
in fire insurance to obtain 


A VALUABLE, UP-TO-DATE TEXT AND REFERENCE BOOK 
AT A LOW PRICE 


These Lectures deal with the following general subjects: 


1—The Policy Contract—General 
2—Insurable Interest 
3—Public Relations 
4—-State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance 
7—Valued Policies 
8—Professionalizing the Fire Insurance Busi- 
ness 
9—Construction and Operation of the Policy- 
Contract 
10—The Fire Insurance Rate 
11—Fire Insurance Reserve 
12—Agency and Brokerage 
13—Premiums 
14—Fire Prevention 
15—Waiver and Estoppel 
16—Coverage 
17—-Misrepresentations 
18—Warranties 
19—Matters Voiding Policy 
20—Matters Suspending Insurance 
21—Chattel Mortgage Clause 


22—Fall of Building Clause 

23—Negligence 

24—Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 

praisal 
28—Options of Company in Case of Loss 
29—Apportionment of Loss—Pro Rata Lia- 
bility 

30—Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 

34—Mortgagee Interests 

35—Earthquake Clauses 

36—Use and Occupancy—Profits and Com- 
missions—Rents and Leaseholds 

37—Floating, Excess and General Cover Con- 
tracts 

38—Miscellaneous Forms 

39—Endorsements 

40—Reinsurance 


The broad scope of the Lectures, indicated by the above titles, renders them of incalculable value, as 
both text and reference works, to both men actively engaged in the fire insurance business and those con- 
templating entering it. It will be found of genuine service by executives, underwriters, adjusters, general, 
special and local agents; insurance brokers, lawyers and the public. 

In Sunderlin’s Lectures are answers to thousands of practical, every-day fire insurance questions, as 
determined by the courts. The user of these Lectures can fit himself the better for the intelligent handling 


of his business. 


TAKE ADVANTAGE OF THE LOWERED PRICE—DO IT TODAY! 


The 40 Lectures and Index, complete in one volume 
In either Buckram or Imitation Leather binding 


Price, $12.50 


The Lectures and Index in 41 separate pamphlets, $10 for the complete set; 50c per single copy 
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PERHAPS 


You think Income Insurance is hard to sell, or 
That you cannot get the right kind of policies, or 
The right kind of Agency Contract, or 

There is too much ‘‘Red tape’’ in Claim Settlements. 


WE CAN 


Remove these objections for you, if you will tell us your story. Ours 
is a very ‘‘Human’’ organization, and we have had 25 Years’ ex- 
perience in dealing with individual problems. Let’s talk over yours. 


INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 


J. W. Scherr, Pres. W. G. Alpaugh, Secy. 




















GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 

presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 
The States of West Virginia, Vriginia, Ohio, Kentucky, 
Tennessee, South Carolina, North Carolina, Georgia, Michi- 
gan, Oklahoma and Washington. 


Address ERNEST C. MILAIR, Vice President and Sec’y. 
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GRAND RAPIDS 
MICH. wy 
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THE WOMAN’S BENEFIT ASSOCIATION 


Largest Fraternal Benefit Society Composed Exclusively of 
Women in the World 


Organized October 1, 1892 
WOMEN DEPUTIES WANTED 


Good Territory Everywhere in United States 
and Canada for Qualified Field Applicants. 


$24,000,000 


Total Funds over 
36,000,000 


Benefits Paid since Organization Over 
For further information write to 


THE INTERNATIONAL HEADQUARTERS 
W. B. A. Building Port Huron, Michigan 
Miss Bina M. West Miss Frances D. Partridge 


Supreme President , Supreme Secretary 
enema aaa aia 


MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substantial 
and influential business men in Kansas City 


THEMANAGEMENT Practical insurance men of long experience 
and conspicuous success. 


THE TERRITORY MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 

















THE COMPANY 


DISTRICT MANAGERS WANTED 


We have a few openings in North 
Carolina available to men who can 
qualify as organizers and personal 
producers. 

. Exceptional contracts with top 
commissions and life time renewals. 
Openings at 
CHARLOTTE WILMINGTON 
RALEIGH WINSTON-SALEM 


Write F. A. HICKS, Superintendent 


Guarantee Fund Life Association 


Omaha, Nebr. 
ORGANIZED 1901 


Largest Organization of its Kind in America 











THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 


Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 

Agency Department 
77 Franklin Street, Boston, Mass. 




















PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, Eng- 
land, whose long list of publications on fire. life, marine and other 
branches of insurance embrace the most valuable and standard trea- 
tises on these subjects. Send Ten Cent Stamp for Catalogue. 


THE SPECTATOR COMPANY 


CHICAGO New Yors 




















INTERSTATE LIFE & ACCIDENT CO. 
JOS. W. JOHNSON, M. D., President 
LIFE, HEALTH, and ACCIDENT INSURANCE 


FOR AGENCY CONTRACTS WRITE 
JOHN W. BLEVINS, Vice-President 


Home Office 
Chattanooga, Tennessee 
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to help you sell the proposition 
that has proved itself a 


commission - builder 


Case after case can be cited where an 
agent increased commissions through 
urging policy-holders to install auto- 
matic sprinklers and finance them out 
of savings in premiums. 

It makes your position as insurance 
advisor secure. Makes your expirations 
competition-proof. All future business 
is yours, hands down. 

Grinnell Company has prepared 18 
booklets setting forth the special ad- 
vantages of sprinkler-protection on 18 
different types of properties, They will 
help you sell sprinklers in a way that 
will give owners the keenest realization 
of their value—and instill the keenest 
appreciation of your services in advo- 
cating them. Get the booklet, or book- 
lets, you’re interested in. Check the 
coupon and send it zoday,—to Grinnell 
Company, Inc., 256 W. Exchange St., 
Providence, R. I. 


GRINNELL 


Automatic Sprinkler Systems 


Il Company, Inc., 


256 W. Exchange St., Providence, R. I. 


I want the facts that will help me sell prop- 








LINNELL 





Check the ones you want 


0 Agricultural Implement Factories, Car Works and Carriage Plants 


erty-owners so thoroughly on sprinkler-protec- | 0 Department Stores O Clothing Establishments 
tion, that they'll be everlastingly grateful to O Laundry Fire Protection 0 Flour Mills and Grain Elevators 
me for proposing it. Please send along the © Metal Working Risks C Paint and Varnish Works 
booklets dealing with the types of risks 1 © [| Automobileand BicycleMan- Paper Mills 
have checked. 0 Printers, Publishers and Lith. 
© Bag, Carpet and Rug Factories ographers 
Name © Bakeries and Candy Factories 1 Saw and Planing Mills 
Firm © Boot and Shoe Factories 0 Wholesale Groceries 
C Chemical, Drug and White 0 Automatic Fire Protection 
Address Lead Works O Grinnell Quartz Bulb Sprinkler 
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